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Sparks 


“No. 1 Whipping Boy” 
Others Than Us Think So 
Jay Hayden’s Article 
Defends Auto Industry 


By 
Chris Sinsabaugh 









uTomoTive News editorially has 
contended that Washington 
has made the automobile industry 
the whipping boy, to use an old- 


fashioned term which today is 
slangily converted into “goat,” in 
the National Defense program.) 
That’s my personal opinion, too, | 
and now I find I have an ally in the | 
veteran Jay G. Hayden, Washing- | 
ton correspondent of the Detroit | 
News, who does not hesitate to call 
a spade a spade in telling the 
readers of his paper the same} 
thing. His dispatch from the na- 
tional capital is headed “No. 1 
Whipping Boy” and sub- headed} 
“Auto Industry Under Attack; | 
Need for Drastic Cut Questioned.” | 


| 
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Action Imminent More Dealers Brought Under 
Wage-Hour Provisions 


On Price Boosts; 


Car Cut Delayed 


U.S. Takes Over Rationing 
Of Rubber Supplies; 


Oil Prices Pegged 
On Defense Front 


OPM asks reduction Page 
in models offered ............. s 
Aiding inflation control ......... 13 


Smaller firms get orders 


By Pete Wemhoff 
Managing Editor 


DETROIT. — While recent 
car price boosts remained in 
effect and the industry- 
government discussion over 
their rescinding was still in 


| 
| 
| 
| 
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DETROIT. — Automobile dealers 
are among those affected by a 
revised interpretation of retail and 
service establishments issued by 
the Wage-Hour division of the 
U. S. department of labor under 
which, effective July 1, the sales 
|made or services performed by 
, commercial establishments must be 
75 percent retail to qualify them 
|for exemption from the federal 
| wage-hour law, instead of 50 per- 
| cent as heretofore. 

Where wholesale, commercial and 
| industrial sales, non-retail in char- 
|acter, total more than 25 percent, 
| the 40-hour week and the 30-cents- 
an-hour minimum wage will apply. 

A broadened conception of a 
“retail sale” also has been adopted 
by the division. As a result some 


of non-retail selling would nullify 
the retail exemption for any estab- 
lishment. Shortly after I became 
administrator we interpreted ‘sub- 
stantial’ in this respect as more 
than 50 percent. Subsequently the 
United States court of appeals for 
the Eighth circuit (St. Louis) han- 
ded down an opinion that the wage 











and hour law, as an humanitarian | 


law, is entitled to a liberal con- 
struction and that exemptions from 
it are subject to strict construction. 
The First circuit court (Boston) 
said the same thing. Many whole- 
salers complained about the com- 
petitive wholesale service that re- 
tailers not under the 40-hour week 


| 
| 


CIO Contract Lets 
Firm Use Union 
Label on Product 


Covers All Plants, Ends 
All NLRB Cases and 
Provides Checkoff 


On Dealer Front 


MEWA pledges support ae 
Ce OD 6:0.8.65.006606 5008569 
Curb an credit urged ........... 10 


Used car prices steady 


By William Ullman 


Washington Correspondent , 

WASHINGTON. — an 
Motor Co. late Friday sign 

a contract with the UAW-CIO 


were able to provide. So we are|granting a union shop to the 
now regarding ‘substantial’ non-| UAW throughout the entire 


retail selling as at more than 25 


Ford domain. The contract not 





This classic, I hear, has created|a status quo position, other de- : : ia] | Percent.” |only was the broadest in automo- 

er a sensation in Washington, | velopments in the automotive e-\comenan a tee can” ae (Continued on Page 10, Col. 1) tive history but also one of the 

that I understand one congress-|ture captured the limelight during | commonly sold both to business and | broadest in the history of union- 

man has had it printed in the} the past week: private purchasers and are in quan- The T T ; sm. 

Congressional Record. |] OPM Director William S. Knud-|tity or price similar to sales to © 10p ten Along with the union shop, the 
* * # sen, while admitting high cab-| private purchasers, may be _ in- PASSENGER CARS |contract includes a checkoff sys- 


I MIGHT BE charged with being | 
prejudiced in favor of the auto-| 
mobile industry, seeing as how I) 
make my living out of it, but not| 
so in the case of Jay Hayden, | 
who has built up what I consider 
a strong case against the Adminis- 
tration to prove his point. He con- 
siders the 20 percent production 
curtailment reasonable, as do we 
all in this industry, but he 
frowns on the rabble-rousing ef- 
forts of Price-Fixer Leon Hender- 





inet officials had requested a 50} 
percent curtailment in car output, 
said in Washington that no drastic 
reduction was contemplated until 
after the industry had submitted 





its production report Aug. 1. (See | 
Automotive Washington on page| 
18 for complete details). 


Plans for rubber rationing, in- 


effort to reduce consumption by 25 
percent. Principal item to be af- 
fected will be automobile tires, 


cluded as retail sales in determin- 
ing the status of an establishment 
under the wage-hour law. 


The new policy was announced 
by Wage-Hour Administrator Philip 
B. Fleming in making public a 
revised “interpretative bulletin” on 
the scope and applicability of sec- 
tion 13 (a) (2) of the wage-hour 


| volving priority control, in an|law which provides that the floor 


for wages and the ceiling for hours 
shall not apply “to any employe 
engaged in any retail or service 


'which account for 70 percent of | establishment the greater part of 


First Ten in Registrations as 
Reported in AN Today: 
1941 
Pos. Make Pos. 
1—394,453 Chevrolet 307,558— 1 
2—248,874 Ford 200,721— 2 
3—197,685 Plymouth 157,134— 3 
4—138,557 Buick 98,725— 4 
5—130,161 Pontiac 719,248— 5 
6—105,572 Oldsmobile 68,935— 7 
7— 88,529 Dodge 76,527— 6 
8— 60,316 Chrysler 36,319— 8 


9— 41,592 Studebaker 34,551— 9 








| tices, 


tem for collecting union dues from 
workers; covers all production and 
maintenance men in all Ford 
plants; grants Ford the right to 
use the UAW-CIO label on its cars; 
sets up a seniority system for all 
employes. Wage adjustments were 
also called for, raising them “to the 
highest in the industry,” it was 
claimed. 


As part of the agreement, all of 


| the National Labor Relations Board 


suits, charging unfair labor prac- 
were settled and all other 


rOeS i ; ee 2 1 
. Seocinae Machen, ae sae all crude rubber imports. whose selling or servicing is in oa we Pe charges were dropped. 
automobile excise taxes be “boosted | 6) Request to leading petroleum | intrastate commerce. , 1,607,769 1,218,722 Harry H. Bennett, Ford person- 
7 on high an t0 oem all Sow cor psn eters and refiners that no From the first,” Gen. Fleming r : : nel director, signed the contract 
fer the bested af the emergency.” | gurther price advances be made | Said, “the division has taken the james ae fan ee, Ge for the company while R. J. 
(See SPARKS, Page 19, Col. 1) | (See PRICES, Page 19, Col. 5) | position that a ‘substantial’ amount (Continued on Page 16, Col. 3) 
vell 
i Be ,Told Before It’s Too Late! 
ashington Must De ;!lo erore its loo Late!.... 
ind | 
Dealers, Salesmen and Suppliers Must Protest NOW Against Discrimination 
ent 
F EVER IN THE HISTORY OF THE AUTOMOBILE INDUS- IRST, there was the much-publicized proposal that all auto- 
oes I TRY there was a demand for united action on the part of motive plants be turned completely over to defense production. 
dealers, suppliers, salesmen, and every man whose livelihood That made good copy for the columnists, but that’s about all, 
-X depends ae the continuation of the production of new motor for U. S. experts themselves discovered the plan was not only 
2 p IMPRACTICAL but likewise IMPOSSIBLE. 


vehicles, IT IS TODAY 


THERE CAN NO LONGER BE ANY DOUBT ABOUT IT! 
it seems to us, is making the automobile industry 


Then along came the edict curtailing automobile production 
by 20 percent beginning Aug. 1. The industry gladly and patriot- 


Washington, ' f ically accepted the curtailment, believing the reduction would 
the “whipping boy” to force others into line—all in the name o bolster defense morale, ALTHOUGH IT KNEW PRIORITIES 
defense. WOULD ACCOMPLISH THE SAME THING. 


Automobile dealers, 


patriotic as any American. But 


apparently are getting 
government officials are 
mobile industry, 


accessory retailing, 
four the dependent o 
that makes an ARMY. 


ARE THESE 


tion against the industry from whic es their I 
Justifiable grounds for the charge of discrimination may be 


out of 
salesmen (the latest statisti 
to count in something like 1, 


employment—in the shop, 
a this number bec 


as well as the manufacturers, are as 
these same automobile dealers 
“sore” over Lod oo — 

RIMINATING AGAI e auto- 
er 46,000 dealers and 146,000 
es) make their living. If you want 
300,000 who are in sales and service 
in filling stations and allied with 
omes legion. Multiply by 
f the average employe in this work, and 


justifiably 


BE PENALIZED by discrimina- 
Mer. 208g h comes their livelihood? 


found in recent actions in Washington. 


point. 


* * * 


Moreover, during the past week one high government official 
even went so far as to demand 100 percent stoppage of all auto- 
motive production. 


A few weeks ago U. S. Price Chief Leon Henderson advocated 
a 25 percent excise tax on new cars—DISCRIMINATION, to say 
the least, and UTTERLY UNSOUND from an economic stand- 


On top of this, Henderson two weeks ago ordered recent new 
car price boosts rescinded. 


* 


J eo automobile industry stands firmly behind Uncle Sam in 
his rearming of our country to protect America’s “LIFE, LIB- 
ERTY AND THE PURSUIT OF HAPPINESS” — nor does it 


(Continued on Page 2, Col. 1) 





2W( 





O74) 


AUTOMOTIVE NEWS, JUNE 23, 1941 


Washington Must be Told Before It's Too Late! 


(Continued from Page 1) 


flinch in its duty towards that end. The government need not 
worry about the production of automobiles interfering with 
defense output. As we have said before, priorities will do that 
without a curtailment order. . .. And there need be no worry 
about the industry’s UNSTINTED COOPERATION in turning 
out defense materials. But Washington SHOULD worry over 
the possible dislocation of the millions of workers, directly or 
indirectly employed in the automotive industry, who would be 
adversely affected by UNNEEDED curbs on the industry. 


Automobile dealers, in the main, oppose any governmental 
action, such as unnecessarily high excise taxes or unfair output 
curtailment. They are opposed to anything like the 25 percent 
excise tax hinted at by Henderson, feeling that TAXES ONCE 
LEVIED ARE NEVER REPEALED. Experience has proved 
that. Discriminatory action on both curtailment and taxation 
narrows their potential market, thereby throwing out of employ- 
ment many or all of their employes. 

* * * * 


HE recent demands on the automobile manufacturers to re- 
scind their prices, or even a nominal reduction in new car 
production will NOT put the average automobile dealer out of 
business— 
—But unless this ruthless policy is checked in Washington, it 
will! We—you and I—still have elected Congressmen and Senators 
who are supposed to protect our rights in our government’s 


relation to us. 
ca a * *% 


OU DEALERS, YOU SALESMEN, YOU SUPPLIERS, YOU 

MEN IN THE COUNTLESS INDUSTRIES DEPENDENT 
UPON THE SALE OF NEW AUTOMOBILES, HAVE GOT TO 
SPEAK AND SPEAK QUICKLY! 

The manufacturers themselves are powerless to act. They have 
pledged themselves to the utmost of their production facilities 
for defense materials. In the opinion of Washington, they are 
the least affected because there is some profit, however small, 
in the defense contracts which they have accepted. 


We, who are indirectly affected, must be heard and we 
must speak quickly! 


You know as well as we that there is only one effective means 
of reaching Washington—that is by telegrams to the President 


of action before but never, believe us, was the need so urgent 


as in this case. 
* * * * 


ERE wires and resolutions from dealers’ associations will 
not be enough; they must be individual wires signed by 
each of you who are dependent on this industry. ; 

YOU DEALERS call your salesmen, your service men, your 
local bankers and editors—Tell them unless they demand some 
consideration for the automobile industry—You will be put out 
of business and your employes thrown out of work! 

YOU SUPPLIERS, ask your associates to wire Washington 
to be reasonable or they will kill an essential industry that has 
added more dollars to the tax rolls than any two other industries 
in America! 

Your individual wire will not change the tide, but TEN 
THOUSAND wires to the President and to Senators and Con- 
gressmen, coming from the million or more men and women 
NOT EMPLOYED IN MAKING CARS but dependent on their 
sale and maintenance, WILL BE HEARD! 

* * 


HAT SHALL YOU SAY? 


(1) That you are as patriotic about the defense of your 
country as any other man, BUT— 
(2) 


That the production of new cars must continue if 
you (a dealer) or (a supplier) can continue in 
business. You have .................... number of employes 
dependent on you for their families’ livelihood. 
That discriminatory excise taxes on cars will ruin 
your business and your workers’ well-being. 

That you ask only FAIR AND JUST treatment for 
the automobile industry. 


* 


(3) 
(4) 


We appeal to every dealer and supplier and reader of AUTO- 
MOTIVE NEwS to wire your senators and your representatives 
today —tell them in your own words what you think — don’t 
pull any punches —this is a democracy —these men in Wash- 
ington are on your pay-roll — actually they want to know what 
you think! 

All this industry asks is a fair and square deal — right now 
we do not believe we are getting it—if you agree, the few 
pennies you spend in wires will come back to you a thousand-fold. 








and to your elected representative. 


You may have passed by a hundred requests for this kind 


55% of All Road Traveling 
Is for Business, U.S. Finds 


DETROIT.—On a passenger-mile 
basis, the necessity use of automo- 
bile represents 278,800,000,000 pas- 
senger-miles, according to statis- 
tics of National Automobile Deal- 
ers Assn. , 

The study further includes a 
comparison of other forms of 
transportation, which in the ag- 
gregate totals 72,522,000,000 pas- 
senger-miles. On that basis, NADA 
comments, automobiles represent, 
in their business use alone, nearly 
four times as much transportation 


Lean Budget Seen 
In Michigan With 
Heavy Output Cut 


LANSING. — Severe restrictions 
on automobile production and pos- 
sible curtailment of oil and gasoline 
use would be a heavy blow to the 
Michigan budget, Louis C. Nims, 
state sales tax director warned last 
week. 

“No sales-tax bulge from the 
purchasing power of defense pro- 
duction payrolls could offset losses 
through a 20 percent or more cur- 
tailment of automobiles,” Nims 
asserted. 

In April, 26.7 percent of all Michi- 
gan’s sales-tax revenue came from 
automobiles and motor products. 

“It would take a lot of sweeten- 
ing from other directions to make 
up threatened losses.” 

John L. Lovett, secretary-man- 
ager of Michigan Manufacturers 
Assn., asserted that defense pro- 
duction isn’t sufficiently under way 
in Michigan to absorb the man- 
power which would be released 
if automobile production were cut 
more than the 20 percent already 
voluntarily agreed upon by manu- 
facturers for 1942. He predicted 
idleness for 200,000 or more auto- 
mobile workers. 





service as the total of all other 
forms of travel combined. 

“That gives some idea of how 
‘Americans are taking advantage of 
the utility value of the motor car,” 
NADA’s survey notes. “It helps to 
jexplain why the automobile, in this 
‘country, is no longer looked upon 
as a luxury, but rather a neces- 
‘sity that has raised the efficiency 
lof the individual and the whole 
| nation. 

“Figures compiled by the U. S. 
Public Roads Administration show 
that motor vehicles traveled 287 
billion miles for all purposes in 
1939. Its preliminary road _ use 
studies revealed that 55.3 percent 
of all travel was for business pur- 
poses. Thus, the recreational and 
social mileage is 44.7 percent or 
128 billion miles—well under half. 

“Car ownership in this country 
is the greatest in the world, aver- 
aging about one vehicle to every 
four persons. We have 71 percent 
of all the world’s passenger cars, 
and 54 percent of the world’s 
trucks. We are a nation of auto- 
mobile drivers. 

While the total for the entire 
country is not available, records 
compiled by the National Safety 
Council show that 40,571,000 driver 
licenses are issued in 40 states. The 
total for the country as a whole 
must be well over that figure. 

“The private automobile has be- 
come the most important part of 
American transportation. During 
the defense emergency it is being 
put to more intense and wide- 
spread use than ever. In the in- 
terests of defense, it is important 
to keep this efficient system of 
transporting men and materials 
functioning at its best. But equally 
important is the value to the na- 
tion of expanding automotive 
transportation to meet the multi- 
plied requirements of distribution,” 
the survey points out. 








If you will send us copies of your wires and the replies 


No Longer 
A Luxury 


Epitor’s Note: Typical of the 
attitude being taken by com- 
munities, far removed from 
the Motor Capital or Washing- 
ton, is the following editorial 
from the Menot (N. D.) Daily 
News, dealing with proposals 
to hamstring the motor indus- 
try: 


“The proposal of high federal 
officials to levy a 20 percent 
excise tax on sales of new and 
used automobiles appears to be 
predicated on the long-obsolete 
conception that automobiles still 
are a luxury item. 


“In this large, sprawling, agri- 
cultural commonwealth called 
North Dakota, where distances 
between cities are great, where 
farmers must drive scores of 
miles to trading and market 
centers, we recognize, perhaps 
more readily than do residents 
of the congested eastern areas, 
that motor cars are an impor- 
tant element in our transporta- 
tion system. Far from being a 
luxury, they are in many regards 
a necessity. 


“What happens if a 20 percent 
excise tax is established on auto- 
mobiles—and on parts and acces- 
sories, as well? Advocates of the 
proposal anticipate two results: 
First, revenues for defense; sec- 
ond, a limitation of sales so that 
plants and materials may be 
turned to defense uses. 


“But we fail to see how any 
substantial revenues can be de- 
rived if sales are curtailed as 
appreciably as can be expected 
with a new 20 percent tax added 
to the sales price of motor cars; 
nor can we see how national 
defense, or the nation’s financial 
stability, will be bettered in any 
way by driving many of the 
automobile dealers out of busi- 
ness, through arbitrary action 
that would make it impossible 
for them to remain in business.” 


we will publish as many as possible in coming issues. 


Dealer’s Position Different 


| 


In This War Than in Last 


DETROIT.—Any governmental 
movement that imposes a restric- 
tion on the ultimate sales price of 
an automobile, or which seeks to 
single out automotive vehicles for 
taxes higher than those which are 
imposed on other essential in- 
dustries and products, hits a blow 
directly at the maintenance of 
over 31 millions of vehicles in the 
field as well as vitally impairing 
the business welfare of countless 
thousands of dealers and service 
shops throughout America. 

During the World War, when 
car production was cut, the auto- 
mobile dealer was in a much better 
position to weather the storm than 
he is today. Then nearly half of 
his sales were “clean” with no 
trade-in. Today the national aver- 
age hovers around 2.8 used cars 
the dealer has to sell for every new 
car he merchandises. 

In the former war, the dealer 
had no restriction on how much he 
could charge for his merchandise, 
he had no heavy sales tax, no 
salesmen’s wages to pay since 
these men worked on a straight 
commission, his servicemen also 
worked on a split percentage in a 
great many cases instead of a 
guaranteed wage, his rents and 
overhead costs of doing business 
were much less than the average 
dealer is confronted with today— 
and yet all too many dealers fell 
by the wayside leaving many cars 
practically orphans in important 
trading areas. 

In those days the dealer on the 
whole was also better equipped to 
survive on his service business. 
Not only did he have much less 
competition from the independents 
and gasoline stations, but there 
were no “Supers.” He had to have 
a fairly adequate service depart- 
ment equipped to give major 
service since those were the days 
when cars had to have valves 
ground every 5,000 or so miles, con- 
necting rods were always going out 
and to be replaced, main en- 


gine bearings had to be replaced 
and axles and transmissions were 
constantly giving trouble. 

Car owners looked to the dealer 
to keep their car running since 
the dealer was practically the only 
source for replacement parts. To- 
day every well-equipped indepen- 
dent not only competes with the 
dealer for all service work, but in 
many places actually sets the price 
level which the dealer can charge 
for service work and parts. 

When the dealer got a little 
shaky during that first war pe- 
riod, the factory was able to do 
several things to tide the dealer 
over. Even during the days of the 
depression, the factories were able 
to step in with holding companies 
and finance important outlets dur- 
ing the period when the dealer 
could not break even. But today 
the factory is not even allowed to 
help the dealer reorganize his busi- 
ness for the dealer’s best interest, 
to say nothing of lending financial 
and managerial aid. 

Today’s dealers on the whole are 
not tuned up in manpower, equip- 
ment or managerial ability to make 
50 percent of their overhead from 
their service station operation, to 
say nothing of having this vital 
part of their business carry the 
overhead load. 


Wis. High Court Rules 


Road Diversion Legal 

MADISON, Wis. — The state 
supreme court last week af- 
firmed a ruling of the Dane 
county circuit court that high- 
way funds do not constitute a 
trust fund segregated only for 
highway work. 

Two Oshkosh contractors filed 
suits before Circuit Judge A. C. 
Hoppmann Dec. 13, 1939, to pro- 
hibit payment of any gasoline 
tax funds or automobile regis- 
tration fees for any purpose but 
highway building. 
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Dealers’ or salesmen 
addressed to John O. 


g it any wonder that dealers are 

concerned as to what is going to 
happen to them? Within 22 months 
they have seen the countries of 
Europe, with few exceptions, fall 
under the shadow of German ag- 
gression. They have seen the pro- 
tection of the Atlantic Ocean sud- 
denly shrink in size. They have 
heard the President of the United 
States declare an Unlimited Na- 
tional Emergency. 

So, when President A. W. Mit- 
chell, of the Automobile Dealers 
Assn. of Indiana, asked me to 
address the annual convention at 
Lebanon last week, he asked me 
to speak on the topic, “Does a 
Blitzkrieg Await Automobile 


Dealers?” 
* + 


Nothing New, 
They Say 

EFORE the convention session 

started, I was joshed by quite 
a few dealers from Indiana on the 
title of my address, inferring that 
a Blitzkrieg with automobile deal- 
ers was nothing new. They have 
been up against such a state of 
affairs off and on for their 30 years 
of history, with cars being forced 
on them, or not having enough to 
supply the demand, and with the 
public spotting one dealer against 
the other for @ long allowance. 

I assured them that I would 
take the usual prerogative of a 
speaker and not confine my re- 
marks to the title of the talk. I 
feel my responsibility, however, 
in standing before a group of 
dealers, and would much prefer 
to sit and listen. I realize that 
conditions are uncertain and that 
crops of rumors develop so fast 
it is unsafe for anyone to make 
definite predictions. I am quite 
willing to admit that any attend- 
ing dealer’s guess was as good as 
mine. I therefore considered it 
an honor to be called on for a 


few remarks. " 


* * 


Post-Defense 


More Important 
r any situation there are always 
a few essential facts which can be 
identified, and if we will but recog- 
nize them, they will help keep us 
out of pitfalls and allow us to 
grasp any opportunity that the 
changing situations may present. 
Now I am worrying less about 
what will happen to automobile 
dealers during the defense pro- 
gram than I am worrying about 
what will happen to them AFTER 
the defense program or war. I 
have utmost confidence in auto- 
mobile dealers. I have utmost 
confidence in the automobile in- 
dustry. Dealers have been reared 
and bred in the most important, 
the most vital and the most 
changing of businesses—the busi- 
ness that has grown from noth- 
ing up to first rank in modern 


industry. 


* * 


Urges Far-Range 
Viewpoint 
KNOW that dealers with such 
experience will form their own 
one-man defense program to sur- 
Vive and contribute to helpful, ac- 
tive domestic economy during the 
months to come. There is the old 


saying you know, “In time of peace, 
Prepare for war, and in time of 


War, prepare for peace.” Instead of | 


being concerned only with the im- 


eaters tell me 


By John 0. Munn 





and the writer's name will be k 


8. He can be more selective of 
| 


"s comments, 


questio 
Munn in car ns or requests may be 


© of Automotive News, Detroit, 
ept in confidence if requested. 


need them for future hi he 
taxes. Keep liquid. Have as soak 
of your reserves as Possible in 
cash to help tide you over any 
period to come, 

3. Your volume is going to be 
cut, so eliminate as much of your 
fixed expense as possible. Don’t 
expand, except perhaps on serv- 
ice operations. 

4. Pay more attention to the 
careful extending of credit and 
collecting accounts, 

5. Promote the service end of 
your business. There is a great 
opportunity for growth and sta- 
bility of profit here. 

6. Train mechanics and study 
your shop layout so that you will 
have personnel and equipment 
for greater efficiency in servicing 
the public. 


* 


Must Sell 
Self to Public 


HEN, in connection with long- 

term considerations, I recom- 
mend that NOW is the time for 
dealerships to use the present oc- 
casion, where new car business is 
not so important, to build public 
acceptance for their own institu- 
tion. The dealer has always been 
an important factor in delivering 
what the public really buys—satis- 
factory miles of transportation. 
Only he can deliver that order, but 
he has allowed all the glamour of 
this business to go to the factory 
—he has been inaudible himself. 
Therefore, as long as the car has 
been the important thing, the com- 
petitive situation has been almost 
unbearable. But, when a dealer can 
build acceptance in the minds of 
| the public in his territory, he is on 
safer ground, he can better cope 
| with competitive conditions and, if 
i= will but reflect his importance 
in this field during the months 
and perhaps the years to come, he 
will be in a much stronger po- 
sition than he has been in the past. 
In selling himself to the public 
| NOW, he will do these things: 

1. He will get a larger percent- 
age of whatever new car business 
may exist, because more of the 
public will think well of him, and 
come to him first. 

2. He won’t have so much dif- 
ficulty in getting his fair ap- 
praisals accepted, because the 
public has more confidence in 


* * 


his deals and therefore obtain 
more profit, because he will have 
a chance to be in on more deals 
and therefore can turn down the 
bad ones. 

4. In keeping his business in 
the foreground in public appre- 
ciation, he will attract to himself 
new customers who move into 
the territory and young people 
who are growing up. It will keep 
coming to him, too, through the 
older people to whom he has 
rendered satisfactory service, but 
who now take it for granted. 

5. In establishing this prestige 
and goodwill, he will hold his 
market for the return of normal 


times. 


* * #* 


Consider 

Our Economy 

I TOLD the dealers also that they 
had to assume a new responsi- 

bility which no other factor in the 


industry was in position to do, and 
that it was necessary to assume 


mediate future, it would be well| this responsibility so that automo- 
to take a far-range viewpoint, and | piles weren't taxed out of business 
consider the situation in which we! or discontinued through executive 


will find ourselves after the emer- | 
gency has ended. In talking about 


the immediate future, however, 1) 
| 


feel that automobile dealers will 
take advantage of, and bring home | 
to themselves, all the recommen- | 
dations that are being made by | 
trade associations and trade pub- | 
lications which can be phrased | 
briefly as follows: 
* + 5 

1. Trade wisely. Consider every 
new car sale carefully. 

*. Build cash reserves. You will 


‘order. That responsibility was to 
constantly, and in every manner 
available, interpret to the public 
the contribution which the use of 
the automobile makes to our do- 
mestic economy. 

With the vast areas in America, 
the automobile has now become 
an essential. The country couldn't 
function in peace times, let alone 
war times, without it. But in the 
past the industry has largely 


neglected to sell the utility value 
(Continued on Page 19, ¢ vl. 3) 










Dealer Conclave Set to Open 








MORE THAN 100 northern California Pontiac dealers met with Pontiac’s 


traveling sales executives recently at the S 


t. Francis hotel in San Francisco. 


The four shown seated here, left to right, are George T. Theobald, San Jose: 
- A. Herzog, San Francisco, George Daniels, San Francisco, and Eb Wells, 
Oakland. Standing are Earl Dawson, former general sales manager of General 
Motors Fleet Sales division; D. U. Bathrick, Pontiac’s general sales manager; 
V. A. Davison, assistant general sales manager in charge of the west; Thomas 
M. Ray, Pacific regional manager, and C. C. Currie, northern California zone 


manager. 





Mass. Dealers Are Ready 


For Conclave on Wednesday 


Special to Automotive News 

BOSTON.—With speeches by 
Gov. Leverett Saltonstall and L. 
Clare Cargile, president of National 
Automobile Dealers Assn., the 
Massachusetts State Automobile 
Dealers Assn. will hold its first 
annual convention June 25 in the 
Copley Plaza hotel here. 

Golf will occupy the morning, 
followed by a luncheon, sponsored 
by National Shawmut Bank. Speak- 


Large Gathering 
Expected at S. C. 


Dealer Conclave 


SPARTANBURG, S. C.—One of 
the outstanding features of the an- 
nual convention of the South Caro- 
lina Automobile Dealers’ Assn., to 
be held at Myrtle Beach, June 23- 
24, will be an address by William 
J. Cameron of the Ford Motor Co. 

According to present plans, 
Cameron will address the associa- 
tion at a banquet meeting and his 
speech will be broadcast over a 
statewide hookup of four of the 
larger radio stations. The subject 
of the talk will be “The Automo- 
bile Industry and the American 
Defense Program.” 

The convention will convene at 
2:30 Monday afternoon, June 23, 
and the meeting will be presided 
over by Eugene Bates Smith, presi- 
dent of the association. Other 
speakers will include R. E. Cham- 
berlin of Packard Motor Co.; H. 
L. Wynegar, president of Com- 
mercial Credit Co., and Walter E. 
Blanchard, manager of the National 
Automobile Dealers Assn. 

Tuesday morning, June 24, the 
business session will be held, at 
which time the president and di- 
rectors will be elected and other 
business of the association trans- 
acted. A large attendance is an- 
ticipated, according to President 
Smith. 


Excise Tax Urged 
For Export Sales 


NOGALES, Ariz.—Application of 
the increased federal excise taxes 
to automobiles destined for export 
as well as those manufactured for 
the domestic market is the object 
of a campaign launched by auto- 
mobile dealers of this border city, 
in which they have received the 
backing of the Arizona Automobile 
Dealers Assn. Dealers on the Mexi- 
can border in California and Texas 
have been urged to join the cam- 
paign. 

Declaring that they will be penal- 
ized to a point where they will 
be unable to continue operations 
unless the new excise defense taxes 
on automobiles apply to Mexican 
export business, all Nogales dealers 
and the Santa Cruz county cham- 
ber of commerce have joined in a 
telegraphic appeal to the members 
of Arizona’s delegation in Congress 
to do everything possible to avert 
a condition which, it is predicted, 
will create an unemployment situa- 
tion here affecting at least 200 
persons. 


ers will be Mayor Maurice J. Tobin 
and John Barry, of Boston Eve- 
ning Globe. 

Membership session will open at 
2:15 p.m., with a resume of year’s 
activities by Edward G. Fitzhenry, 
president of MSADA; treasurer’s 
report by Edward H. Baker; nomi- 
nating committee report by Harry 
B. Liggett, chairman; report of 
resolutions committee by Percy E. 
Frost, chairman. 

At the open meeting later in the 
afternoon, talks will be given by 
Charles M. Bishop, NADA’s general 
counsel; Walter Blanchard, NADA 
general manager, and William L. 
Mallon, president, Newark Auto- 
mobile Trade Assn. Cocktail hours 
will be sponsored by General Mo- 
tors Acceptance Corp. and Uni- 
versal Credit Corp. 

Gov. Saltonstall and Cargile will 
be speakers at the annual banquet, 
at which the toastmaster will be 
Neal O’Hara. Other speakers will 
be Herman A. MacDonald, com- 
missioner of public works, and 
Henry F. Long, commissioner of 
corporation and taxation. 


CATA Expecting 
1,000 at Meeting 


CHICAGO.—With advance reser- 
vations coming in at a rapid rate, 
the Chicago Automobile Trade 
Assn. is preparing for 1,000 dealers, 
their key men, finance company 
representatives and others identi- 
fied with the industry Thursday 





night at the Stevens hotel, the 
occasion being a reception, the 
annual meeting and a “gridiron 


dinner.” 

Activities will start with the 
reception at 6:15 o'clock, after 
which will come the dinner, high- 
lighted by only one serious note 
of business, the election of five 
directors, and an elaborate enter- 
tainment program produced by Ed- 
ward Beck, creator of the past two 
Chicago automobile stage revues. 
One feature of the entertainment 
will be a series of satirical skits 
in the accepted “gridiron” style. 

Chosen by the nominating com- 
mittee as directors are Victor C. 
P. Dreiske, Cadillac; S. B. Herbi- 
son, Buick; H. T. Hollingshead, 
Nash; M. J. Lanahan, Dodge-Plym- 
outh, and Fred W. Patterson sr., 
Oldsmobile. All are members of the 
board except Herbison, who has 
been nominated to succeed K. K. 
Kenderdine, Buick, a former presi- 
dent and executive show chairman 
of the association. 


Warranty to Tire Buyers 


Upheld by Ohio Court 


COLUMBUS, O.—The state su- 
preme court has refused to restrain 
the Standard Oil Co. from giving a 
warranty and adjustment agree- 
ment to purchasers of tires. 

Action against the company was 
filed by the attorney general on 
the grounds that the giving of a 
warranty continues the unauthor- 
ized business of insurance by the 
company. The supreme court held 
that the warranty is not a contract 
of insurance. 


Vital Problems 
Under Discussion 


At PAA Session 


READING, Pa. — (UTPS).— Ap- 
proximately 700 dealers from 
throughout the state are attending 
the 21st annual convention of the 
Pennsylvania Automotive Assn. 
which opened with registrations 
yesterday at the Abraham Lincoln 
hotel. 


The following questions of prime 
importance to dealers will be dis- 
cussed during the three-day con- 
vention: 

1. What will happen to my busi- 
ness in the next six months? 


2. How can I be prepared to 
offset the loss of gross profit, 
through curtailed production? 


3. Shall I hold my used cars for 
higher prices? 

4. What parts and accessories is 
it wise to stock? 

5. How will the federal Wage 
and Hour law affect me? 

6. Will I lose my finance 
reserve? 

7. In what way might the gov- 
ernment’s control of the oil indus- 
try affect me? 

8. How many new cars will I 
be able to get? 

9. How much increased tax will 
I be obliged to pay? 

10. Does the industry face a 
shortage of mechanics? 

“Changes in rulings on the federal 
wage and hour law,” will be dis- 
cussed this morning at the opening 
business sessions by Charles W. 
Bishop, general counsel for the 
National Automobile Dealers Assn., 
who is considered the best in- 
formed attorney in the United 
States on the application of this 
law to automobile dealers and dis- 
tributors. 


Coberly Named 
Head of Dealers 
In Los Angeles 


LOS ANGELES. — Officers and 
directors of the Los Angeles Motor 
Car Dealers Assn. for the ensuing 
year have been 
elected as fol- 
lows: 

J. E. Coberly of 
J. E. Coberly, 
Inc., Ford - Mer- 
cury - Lincoln 
dealers, president. 
Coberly is also 
president of the 
Ford Dealers Ad- 
vertising Assn. of 

a Southern Califor- 

nia. 
J. E. Coberly rrr”: 
Honig, Nash California Co., vice- 
president; Irvin Kaiser, Kaiser 
Brothers, Oldsmobile dealers, treas- 





urer; LeRoy Spencer, Earle C. 
Anthony, Inc., Packard dealers, 
secretary. 


Paul A. Ziegler, Dodge dealer; 
Cc. J. Dixon, Hillcrest Motor Co., 
Cadillac-Oldsmobile dealers, and C. 
B. Pielow, Southwest Chevrolet Co., 
complete the board of officers and 
directors for the coming year. 

Burt Roberts, executive secretary, 
and Dave F.. Smith, general counsel, 
were continued in their respective 
capacities. 





Motorists Paradise: 


No License, Fuel Taxes 

ORACOKE, N. C.—The auto- 
mobiles on this lonely island of 
North Carolina’s “Outer Banks” 
carry no license plates and the 
half-dozen Oracoke car-owners 
pay no state gasoline tax, as the 
only highways here are trails in 
the sand. Driving itself is an 
art, accomplished with half- 
normal pressure in tires. 

The island has no jail or city 
hall, no police officer and no 
mayor. Its population of less 


than 100 lives in peace, as a 
rule, but when an act is com- 
mitted that is not in accordance 
with the unwritten code of Ora- 
coke, residents band together to 
deal with the offender as cir- 
cumstances dictate. 
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AUTOMOTIVE OUR PLATFORM 

3 : A continuing understanding between manufac- 
turer and dealer, and fair profits for both. 
An eventual profit for the dealer on every used 
vehicle handled. hates 
Better dealer service and lubrication facilities 
operated at a profit. : 
No diversion of fuel taxes from their intended 
use in highway construction and maintenance. 
No government bureaucracy control of the auto- 
motive industry. 
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Justifying Car Price Increases 


EVERBERATIONS from Washington following the re- 

cent price increases on automobiles indicate that Leon 
Henderson does not take kindly to the boosts. In fact, he 
has said in no uncertain words that the prices must be re- 
stored to the former levels. As this is written it is under- 
stood that none of those on the rack has definitely replied 
to the price-fixer, with the result that it is intimated he is 
about to again wire, demanding a yes or no answer to his 
telegraphic letter — no quibbling. 

Insistence on the part of Mr. Henderson to the restoration 
of the former prices leads us to bring forth a few facts that 
appear to us as justification of the mid-summer price raises. 
Mr. Henderson possibly will not agree with us because he’s 
got a big job on his hands trying to stop price inflation 
throughout the nation. But does he take into consideration 
that the automobile manufacturer today is between the 
devil and the deep sea? On the one hand the manufacturer 
is faced by the constantly increasing costs of materials and 
higher labor wages, which did not enter into his reckoning 
when he set the prices on his 1941 models in the early fall 
of last year. Since that time up, up and up have gone ma- 
terial prices and labor wages until they got to a point where 
something had to be done about it. Followed the upping of 
car prices in turn a couple of weeks back, because it seemed 
impossible to continue at the old prices without going deeply 
into the red. 

Investigation on our part shows that, after all, the recent 
increases have been comparatively light, not even balancing 
the books. We figure that the new increases run to not more 
than from 2 to 4 percent. We know of one corporation 
which, even with the increase, is half of one percent in the 
red at that. 

Weighing this evidence and bearing in mind that the price 
readjustment was forced by the fact that when the original 
prices were set, costs for material and labor had not reached 
today’s high point, we feel that Mr. Henderson should hesi- 
tate before he takes another whack with his axe at that 
famous “goose that lays the golden eggs.” 


Why Not the ASI Show? 


NASMUCH as the national shows of other industries than 

the automobile industry’s have either been held this year 
or are on schedule, it does not seem out of place that the 
board of directors of the Motor Equipment Wholesalers 
Assn. should pass a resolution demanding that the great 
ASI show, dated for next February at Atlantic City, be held 
as originally planned. This resolution was brought about by 
some of the parts industry’s executives getting a mild case 
of cold feet, questioning the wisdom of continuing the show 
because of war conditions. The voice of the MEWA should 
answer this question. Also the action should encourage 
automobile dealers who are considering dealers’ shows in 
the key cities following the advent of the 1942 models. 
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CAN YOU Surely no one would 
FIGURE question the statement 
IT OUT? that the automobile has 

contributed more to the 
health, wealth and happiness of 
the citizens of the United States of 
America than any one single prod- 
uct ever introduced on this con- 
tinent. By every known standard 
it is the outstanding example of 
successful industrial organization 
under a democratic form of gov- 
ernment. The men who have built 
this industry came from the found- 
ries, the lathes and the ledgers. 
The liberal financing which made 
Detroit the motor capital was made 
possible by a group of wealthy 
young sportsmen who bet on the 
future of this business as they 
would wager on the outcome of a 
horse race. 

* oe * 

Surely to the automobile industry 
you can credit: 

(1) Setting a standard of high 
wages for labor, from sweeper to 
skilled mechanic, which brought 
the American labor scale to higher 
levels than ever before in the 
world’s history. 

(2) Gave employment not only to 
the million men engaged in its 
manufacture but to 10 times as 
many more who sold and serviced 
these cars on every highway and 
by-way of America. 

(3) Taught other industries, by 
constantly improving its product 
while lowering its prices, that the 
American way of mass production 
spreads the market in _ inverse 
ratio, i.e.: there are only a few buy- 
ers at the top of the high-priced 
pyramid but that every $5 you 
knock off brings you nearer the 
great market which lies at the 
bottom. 

(4) By adopting this method of 
high wages, mass production, low 
prices and aggressive selling, a low 

profit on a great number of units 
resulted in dividends which could 
be spread over hundreds of thous- 
ands of stockholders. 

(5) With each passing year, 
national, state and municipal gov- 
ernments discovered that this giant 
industry was the most lucrative 
source for additional taxes and 
methods were found to levy them 
until the automotive industry pays 
today, as everyone knows, the 
highest total tax bill in America. 

(6) These are only the _ plain, 
practical contributions of our in- 

dustry to the welfare of this coun- 
try but the social and educational 
values to the U.S.A., if they could 
be measured in dollars, would far 
surpass the statistics which can be 
computed. 
x * * 

Having thus established an ab- 
solutely 100 percent record of 
contribution to the welfare and 
security of this country it is a 
little hard for some of us to ad- 
just ourselves to over-night dic- 
tatorship invested in the hands 
of one man, who is, after all, 
only human. A man who, so far 
as we can learn, has had abso- 
lutely no experience either in de- 
signing, helping to build or help- 
ing to sell automobiles, much less 
meeting the payrolls of the manu- 
facturer or the dealer or borrow- 
ing from his banker to pay the 
ever-mounting tax debt! 

* * * 


We are probably frightfully old- 
fashioned but we have to admit 
that we cannot see the logic of 
freezing prices on one commodity 
unless you freeze them on every- 
thing that makes up that com- 
modity. If the price of labor had 
been frozen by the government to 
the price at which labor signed 
agreements with the manufacturers 
at the time of price announcements 
last October, there would have 
been no necessity for the overly 
modest price advances made by 
most of the companies recently. If 
someone will take our little slate 
and figure out for us how you can 
meet the rising cost of labor, ma- 
terials, ete. and_ still maintain 
your prices, without going broke, 
we are willing to be shown! 

* * * 

Now, the net of this whole thing, 
as I get it, is that Washington ex- 
pects the manufacturers to protect 
Washington's political interests by 
taking the spread in costs out of 
the dividends which are due the 
stockholders. I wonder if Mr. 
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An Idea! 


Here is an idea! I don’t know 
how good it is, and probably many 
others have thought of it, too. But 
if the trade can use this idea, it 
will at least keep us making auto- 
mobiles. 

How much sheet steel produc- 
tion could be turned over to the 
OPM by increasing the production 
of beach wagons and convertibles? 


Every convertible produced, in 
place of a sedan or a coupe, would 
release the sheets used for the 
steel roofs, and every beach wagon 
produced replacing a sedan or two- 
door would release the entire steel 
body. Particularly, if the “soft 
roof” construction was used... . 
Bigger production on both of these 
models might reduce the cost and 
bring these models into the popu- 
lar priced brackets. 

Today’s convertible is so well 
made that the old fear of rattles is 
virtually eliminated and, according 
to sales figures, this model is in- 
creasing in popularity. 

The beach wagon is a pretty 
sensible car anyway, and could be 
popularized by an intensive adver- 
tising campaign. Right now, to me, 
people look upon them as a truck, 
which they aren’t, and I believe a 
few more of them on the streets 
would certainly increase their 
popularity. A few prominent people 
driving them to the office, to the 
club, etc., might start the ball roll- 
ing. 

Automobiles are no longer a 
luxury, they are a necessity, and 
these two models can very easily 


Henderson knows that beside the 
hundreds and thousands of men, 
women and children who own 
motor car stocks, the great insur- 
ance companies in which most of 
us have our savings, are dependent 
for part of their security on this 
industry! I wonder, too, if Mr. Hen- 
derson has taken the time to learn 
that there are several very large 
employers of labor in the automo- 
bile manufacturing business who 
have paid practically no dividends 
to their stockholders in the last 10 
years. Is he bent on putting these 
factories and the dealers who rep- 
resent them out of business? 
There’s a screw loose here some- 
where!—G. M.S. 


be a “Defense Necessity.” —L. ! 
Colby, Detroit. 


South Dakota 

Dealers in this territory are ex-| 
periencing a large volume of sale! 
on new cars, and used car stock} 
are increasing considerably. 

However, they anticipate a short: 
age of new cars with price in 
crease, which will relieve the use¢ 
car situation. — W. K. Rierden 
president, Rierden Motor Co., Siou 
Falls, S. D. 


Shreveport 


New car stocks are very low it 
this territory. However, used cz 
stocks have gone up considerabl} 
in the past 30 days. 

Sales have been very good it 
new cars and fair in used cars wit! 
all dealers.—R. T. Andress, presi: 
dent, Andress Motor Co., Inc 
Shreveport, La. 


Years Age 


(... from Automotive News Files) | 





: Fifteen Years Ago 

Claude H. Foster retires as presiden! 
of Gabriel Snubber Co., to becom 
chairman of the board: George 
Ralls succeeds him as president . . 
Flint Motor Co. sells to General Mo 
tors for $4,000,000 its factory at Flint 
Mich., which later became the Fishe! 
Body plant . . . Ab Jenkins and Ra 
Beck, in a Studebaker Big Six. set 4 
coast-to-coast record of 86 hours 2 
minutes for 3,471 miles . . . Price cut: 
of from $15 to $45 on all Ford model 
revive rumors of a light six, whic! 
did not materialize until June, 1941. 

* . * 


: Ten Years Ago 

Gardner Motor Car Co., St. Louis 
manufacturer of the Gardner car, g0¢ 
into receivership with its president! 
Russell E. Gardner as receiver ..- 
Libbey - Owens - Ford purchases. gas: 
plant of National Plate Glass Co.. 4 
Ottawa. Ill., a General Motors subsid 
ary. for $9,000,000 . . . A. J. Scaife. 
White Motor Car Co.. Cleveland, electe? 


president of Society of Automotiv 
Engineers. 
* » * 
: Five Years Ago ; 
General Motors produces its million! 
car for calendar year, 54 days aheaé 
of schedule of last year... W. J 
Cameron, spokesman for Ford Mot! 
Co., on its 33d anniversary, say‘ | 
Ford production since its start wa 
24,500,000 cars and trucks and thal 
average profit per unit was $20. 
% = - 


One Year Ago 
Henry Ford makes his famous state 
ment that he could build 1.000 planes 
a day. using his mass production idea 
provided there should be no govern 
mental interference, 


\ 
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OU know how it is! For Saturday’s the day when 

b most of your customers from outside city limits do 

most of their buying. But maybe you didn’t know this: 

a Analysis of the latest Government Consumer Pur- 
chase Survey and Department of Agriculture facts shows 
that your upper-half customers from outside-city -limits 
have more money to spend, family for family, for nationally 


r are ex . | <. , advertised merchandise than do your upper-half city cus- 
of sales! 


ir stock:| ‘ tomers! And maybe you didn’t realize this: 


ra iia One magazine swings the buying habits of these people 


price it aA | | ... Country Gentleman. 
~—— And unless you make a hobby of collecting magazine cir- 
culation facts, you could scarcely be expected to know this: 

If your merchandise were advertised simultaneously in 


y low it - " at / Life, Collier’s, Liberty, The Saturday Evening Post, Time, Ladies’ 


sideratl j Heme Journal, Woman’s Home Companion, Good Housekeep- 
good it ] , | ing, McCall’s, Household, American, Cosmopolitan, Red Book, 
eae ! } True Story, Look, Better Homes and Gardens and American 
D., Ine | j Home, that advertising would still reach less than 75% of the 
a readers of Country Gentleman! 

Age The conclusion, of course, is a natural: Tie in your own 
Files) | a selling with Country Gentleman’s advertising, and sell all 


your best prospects! 


AUTOMOBILE DEALERS CHOOSE COUNTRY GENTLEMAN 


In a national survey of 3,000 leading automobile dealers in towns 
under 10,000, to determine what magazine they consider most 
effective outside city limits: 


resident 53% SAID COUNTRY GENTLEMAN 


CP .- 
es glass 2 . re ~ . . ‘ 

Lo... & Farm Journal and Farmer’s Wife, Successful Farming, Capper’s 
- Scaitt Farmer, and Household accounted for the remaining 47% in the 
* e eu 

tomotive order named. 


nillionth 


nd that 
) 


s state- 
) planes 


oie IN THE TOP OF THE TOP HALF OF AMERICA 


| 
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Income Tax Doubled Under House Committee Plan 





Sharp Increase is Proposed 


In Excess 


WASHINGTON.—-Possibility that 
U. S. wage earners would pay ap- 
proximately twice as much in in- 
come taxes next year arose last 
week under a broad tax plan tenta- 
tively approved by the House ways 
and means committee. 

The plan also provides for sharp- 
ly increased excess-profits charges 


Rigid Control 
Of Time Selling. 
Seen in Pa. Bill 


HARRISBURG, Pa. — Stringent 
control of installment merchandis- 
ing would be imposed under terms 
of a bill currently pending in the 
state legislature here. Introduced 
by Assemblyman Hirsch, the meas- 
ure had not at this writing been 
released from committee. 

Text of the proposed legislation 
closely follows that of a measure 
sponsored by the Russell Sage 
Foundation which was introduced 
early this year in the New York 


state legislature but rejected by $ 


that body in favor of milder regu- 
lation provided by a series of bills 
backed by business-consumer in- 
terests. 

Installment merchandisers would 
be licensed under the Hirsch bill 
and the state banking department 
would become a virtual dictator of 
the installment sales business, even 
to fixing rates. 

In authorizing the banking de- 
partment to fix a “maximum 
finance charge,” which may not be 
exceeded in a retail installment 
contract, the proposed bill goes 
even further than the defeated 
New York measure. Observers 
have expressed doubt as to the 
constitutionality of such a provi- 
sion. 


Lundell to Head 
ASTM in 1941 


PHILADELPHIA. — American 
Society for Testing Materials has 
announced the election of officers 
for 1941-42. Official notice of elec- 
tion will be given at the first ses- 
sion of the ASTM annual meeting 
in Chicago, June 24. 

G. E. F. Lundell, National Bureau 
of Standards, was elected president 
for a one-year term; Dean Harvey, 
Westinghouse Electric & Mfg. Co. 
was elected vice-president for a 
two-year term. 

Those elected to the executive 
committee include Arthur W. Car- 
penter, B. F. Goodrich Co.; T. A. 


Fitch, Los Angeles Bureau of 
Standards; Carl D. Hocker, Bell 
Telephone Laboratories; J. L. 


Miner, Atlas Lumnite Cement Co.; 
E. W. Upham, Chrysler Corp. 


Pa. Governor Authorizes 


Extension of Turnpike 
HARRISBURG, Pa. — (UTPS).— 
A bill authorizing extension of the 
160-mile Pennsylvania Turnpike be- 
tween Harrisburg and Pittsburgh 
from its western terminus to the 
Ohio state line has been signed 
by the governor. 
An eastern extension to Phila- 
delphia was authorized last year. 


Profits Levy 


and a special excess-profits levy of 
10 percent to reach profits on war 
contracts. 

The proposed boosts are calcu- 
lated to yield $2,480,900,000. The 
Administration proposed to raise a 
total of $3,500,000,000 under the 
national defense revenue program. 
The difference between the two 
figures would come from increases 
in excise taxes on cars and other 
items, and from estates and gift 
taxes. 

The committee plan would retain 
the present 4 percent tax on in- 
come and add a surtax that would 
start at 5 percent of the first dollar 
of taxable income. The surtax rate 
would be graduated upwards, ac- 
cording to salary brackets. The 10 
percent defense tax would be re- 
tained. 

Following are comparisons of the 
taxes paid by certain groups of 
persons (on earned income) under 
the present law with those they 


would pay under the new rates: 
Single Persons With No Dependents 


Net income 
(Before Personal Present New 
Exemptions) Rate 
Be gesdes eines $ 440 $ 15.40 
ere 63.80 159.50 
PE i006 ss bees 171.60 473. 
MED 6 3.6-02.040056 686.40 1,469.60 
MEE Nebrs cbt ees 4,252.60 ,073. 
ED h0-0666-e 0.00 14,709.20 20,715.00 
DT 660041004 ees 44,268.40 54,168.40 
Married Persons With No Dependents 
DD 66 sebeeweus $ 11.00 $ 38.50 
TD suvbeeereee 110.00 308.00 
ee 528.00 1,166.00 
ee 3,843.40 6,505.40 
ME «ss-0ceuseds 14,128.40 20,002.40 
ee eee 43,476.40 53,310.40 
Married Persons With Two Dependents 
D Me S60cvsscecs othing 11. 
CED euVe we aaesa 74, 202.40 
ee 440.00 998.80 
EY 39054064400 3,570.60 6,127.00 
SE. 6bsiewn< wade 13,741.20 19,527.20 
MD <ss0%u0 ese 42,948.40 52,738.40 


tion incomes, as tentatively ap- 
proved, would be as follows: 

Excess - profits rates would be 
raised 10 percent in each bracket. 
The present range is from a mini- 
mum of 25 percent to a maximum 
of 50 percent. The boost would 
raise the minimum to 35 percent 
and the maximum to 60 percent. 
This change is estimated to yield 
$1,118,400,000. 

Corporate net incomes of $25,000 
or less would be subject to a 5 per- 
cent surtax. The rate would be 6 
percent on incomes above $25,000. 
This would yield $651,600,000. 

A special 10 percent excess profits 
tax to reach profits on war con- 
tracts. Under this phase, a cor- 
poration which made 2 percent on 
its invested capital during the base 
period years 1936-39 inclusive and 
made 4 percent in the taxable year 
would take the difference between 
the profits of the two years and 
apply a 10 percent tax on that 
basis. This was calculated to pro- 
duce $65,000,000. 


Arizona Law Imposes 


Excise Tax, Court Rules 

PHOENIX, Ariz. — The Arizona 
supreme court has ruled that the 
motor vehicle license tax, embodied 
in a constitutional amendment ap- 
proved by the voters of this state 
last November, imposes an excise 
tax, and not an ad valorem tax. 

Exemptions from ad _ valorem 
taxes granted to widows and ex- 
service men, do not apply under 
the new automobile tax, the court 
held. 





00/C. Tonkin, 





THE TWO MEN, whose united efforts were largely responsible for the 


development of Chevrolet’s Quality Dealer Plan, 


met in Detroit last week 


for the first time since one of the pair left to become an automobile dealer. 


1938 and right-hand man to William E. 
operates the Hatch Chevrolet Co. in Stockton, 


Hatch, left, assistant general sales manager of Chevrolet from 1933 to 


Holler, general sales manager, now 
Calif. His decision to leave central 


office for the retail field was classed by Holler as ‘a great tribute to the 
principles underlying in the Quality Dealer Plan.” During his absence, the 


Hatch dealership is being managed by 


Chevrolet dealers’ sons school in 1939. 


H. B. Hatch jr., a graduate of the 


MEWA Pledges Full Support 


To Holding 


By Mel Adams 
Staff Correspondent 

CHICAGO.—Participation in and 
full support to the Automotive 
Service Industries show, scheduled 
for next February in Atlantic City, 
N. J., was pledged by the board of 
directors of the Motor and Equip- 
ment Wholesalers Assn., at a meet- 
ing held here in the Stevens Hotel 
last week. 

The directors authorized Thomas 
MEWA president, to 
sign the president’s agreement to 
cooperate in the show. Tonkin 
stated that endorsement of the 
show was taken after a “thorough 
and exhaustive re-examination of 
the subject in the light of present 
conditions and those likely to pre- 
vail at the time the show is held.” 

Tonkin declared further that the 
board “holds the conviction that 
the show, developed over a period 
of 20 years into the industry’s out- 
standing merchandising event, 
should be held without interruption 
so that its proven values may be 
preserved.” Full account, he said, 
was taken of the reported contrary 
opinion of some manufacturers 
who happen now to be engaged in 
defense production. On this subject, 
a statement authorized by the 
board commented: 

“The MEWA board appreciates 
the problems with which manufac- 
turers heavily engaged in defense 
production are faced. It is sympa- 
thetic with them in their efforts 
to meet those problems. The mem- 
bers of the association desire to 
cooperate with them in the new 
situations created by these prob- 
lems. Contacts and better under- 
standings provided by the Automo- 
tive Service Industries Show will 
help them do that most advan- 
tageously. 

“Many manufacturers are not di- 
rectly engaged in defense produc- 
tion to an appreciable extent. As 
is the case with jobbers, these 
manufacturers must continue to 


Fraud Charges 
In Pa. Truck 
Bill Dropped 


HARRISBURG, Pa. — (UTPS). — 
The joint legislative committee in- 
vestigating charges of “criminal 
conspiracy” brought by Sen. An- 
thony J. Cavalcante in connection 
with the trucking bill which in- 
crease gross weights, decided to 
drop the case last Wednesday. 

A 10-man committee decided 
unanimously that there were in- 
sufficient grounds in the charges 
of Cavalcante to warrant further 
investigation. Recommendations will 
be made to the house and senate 
to end the probe. 

The trucking bill, which has 
passed the house, is now in the 
hands of the senate highway com- 





of ASI Show 


rely in large part upon domestic 
business for their livelihood. The 
board realizes that business as 
usual in the ordinary sense of the 
term is ‘out’ during the period of 
emergency; however, it is strongly 
convinced that both manufacturers 
and jobbers can make a vital, 
though perhaps indirect, contribu- 
tion to national defense by doing 
their best to maintain their normal 
operations as much as can be done 
under the conditions imposed by 
defense needs. Maintaining motor 
vehicle transportation upon the 
most efficient basis possible is ne- 
cessary for an ‘all out’ defense 
effort. Both manufacturers and 
jobbers need to maintain closest 
possible contact with each other 
in order that their efforts may be 
fully meshed in the important and 
indispensable job of keeping motor 
vehicles running. 

The directors also took a firm 
stand against the action of some 
manufacturers in reducing the 
“time honored” 2 percent cash dis- 
count to jobbers. Although some 
large manufacturers now find 
money cheap to borrow, the typi- 
cal automotive jobber still has to 
pay from 6 to 8 percent, and in 
general the jobber’s costs of doing 
business have gone up, it was 
pointed out. It is a mistake to re- 
gard the jobber’s discount as a 
cost of doing business. It should be 
viewed, the board stated, as a re- 
ward for prompt payment. 


The Hatch bill, which contem- 
plates an increase in the manu- 
facturers’ excise tax, came in for 
discussion at the sessions. Such a 
tax, the directors unanimously 
agreed, should be included in the 
price of all merchandise instead of 
being added to the jobber’s invoice 
as a separate item. 





Sales Finance Firms 


Assessed $150 in Md. 


BALTIMORE. — One of the in- 
stallment purchase laws affecting 
an unknown number of Maryland 
sales finance companies and signed 
by Gov. O’Connor, all firms engaged 
in the sales finance business must 
pay an annual license fee of $100, 
plus a $50 to meet the costs of 
an investigation prior to licensing. 


mittee. The bill at present increases | “~~ 


| the maximum weight of truck loads | 


AN ACCESSORY for forthcoming vacations 





States Are Urged 
To Act Against 


Trade Barriers 


WASHINGTON. -— Extreme seri. 
ousness of state trade-barrier laws 
was emphasized last week by Pay 
T. Truitt of the U. S. department 
of commerce who declared that 
studies indicate approximately 3,09 
have been enacted, largely since 
1920. Truitt is chairman of the 
Inter - departmental Committee op 
Interstate Trade Barriers, which js 
cooperating closely with the Coun. 
cil of State Governments in a cam. 
paign to discourage enactment of 
such statutes and repeal or modifi. 
cation of existing trade - barrier 
laws. 

Truitt said that a WPA market. 
ing laws survey already has classi. 
fied 1,489 laws which may act as 
trade-barriers in eight categories, 
Motor vehicle laws head the list, 
with a total of 301. Oleomargarine 
laws come second, with 245, and 
dairy products third, with 209, 
Other categories include nursery 
stock, liquor, use taxes, general 
preference, commercial fishing and 
insurance. This survey and classi- 
fication will be finished later this 
year. 

“Free trade among the states 
does not necessarily mean unregu- 
lated trade, but it does mean regu- 
lations applied impartially without 
reference to point of origin or 
destination of goods,” Truitt said 

He conceded that many trade 
barrier statutes are doubtless con- 
stitutional, especially when enacted 
in conformity with principles de- 
clared valid by the supreme court, 
or when in conformity with federal 
law. 

Truitt said he intended no criti- 
cism of states for properly exercis- 
ing the power of taxation, the police 
power, or the power inherent in a 
state through its proprietary inter- 
est in its own resources, but added: 

“The dangers lie in the abuse of 
these powerS by pressure groups 
to achieve interstate market re- 
strictions. These abuses do not 
make state sovereignty more 
secure; rather they tend to impair 
it. Increased demands for relief, 
by those discriminated against, are 
made upon the federal government 
with the appearance of each new 
trade barrier situation. The cumu- 
lative effect of these demands may 
yet become the motivating influ- 
ence producing a greater degree of 
federal control. A prompt and ade- 
quate solution of the question by 
the states themselves would nullify 
the possibility.” 


Idaho Rules All Liens 
Must Be Shown on Title 


BOISE, Ida.—Idaho’s 26th legis 
lature passed a measure recodify- 
ing that statute regarding the 
issuance of motor vehicles certi- 
ficate of title, and the bill has 
been signed by the governor. 

This law gives the public 4 
guaranteed title fully protecting all 
interests shown on the certificate. 
Under procedure set up in the new 


act, any conditional sales contract, | 


title note or mortgage will have t 
be shown on the certificate of title 


to be valid as against the innocent | 


third party. This provision will be 
very beneficial to dealers and the 
public as they will know definitely 
the liens against a motor vehicle 
7 referring to the certificate of 
itle. 





THE ASSEMBLY line goes into reverse as Cadillac dismantles V-8 passenger from 39,000 to 50,000 pounds, and | new “In-A-Car” bed. Oldsmobil ; ; : 7 ‘ 
car engines for shipments abroad. After the customary dynamometer runs, the ‘ P i foe ane ussengers n itful, % 
engines are brought to this ‘‘dis-assembly line’ where some two score parts 


ure removed to simplify crating. 


,;axle weight is limited to 24,000 
' pounds. | 


bed wherever s 


an 
ped 


inst 
riers 


reme serj. 
rrier laws 
K by Pay! 
epartment 
Ared that 
ately 3,00 
ely since 
n of the 
mittee on 
» Which jg 
he Coun. 
in a cam. 
tment of 
or modifi. 
e - barrier 


market. 
las Classi. 
ay act as 
ategories, 
the list, 
argarine 
245, and 
vith 209, 
nursery 
general 
hing and 
d classi- 
ater this 


estates 
1 unregu- 
2an regu- 
without 
rigin or 
itt said. 
y trade- 
less con- 
enacted 
iples de- 
e court, 
h federal 


no criti- 
r exercis- 
he police 
ent ina 
ry inter- 
it added: 
abuse of 
groups 
rket re- 
do not 
more 

oO impair 
r relief, 
inst, are 
ernment 
ach new 
e cumu- 
ds may 
ig influ- 
egree of 
and ade- 
stion by 
1 nullify 


Ss 

1 Title 
h legis- 
ecodify- 
ng the 
s certi- 
bill has 
yr. 

ublic 4 
ting all 
tificate. 
the new 
ontract, 


have to | 
of title | 
nnocent | 


will be 


and the | 


finitely 
vehicle 
cate of 


pn leah 


obile’s 
ull-size 
e them. 
ed with 


ure—we know it’s 200 days to Ch 


BRB’ SANTA CLAUS is the only example we could 
picture of a force that moves all the family— 
from 9 years to 90—as completely, perhaps, as 


LIFE Magazine. 


And Santa’s force is potent only for the third 
or fourth week of December. 


LIFE is an all-family event of major, provoca- 
tive importance every Friday in the year. Week 
after week it touches and colors the lives of an 
audience totaling more than 20,000,000 men, 


women, and young people. 


That, probably, is why LIFE now carries more 
pages of consumer-goods advertising than any 
other magazine... 


AUTOMOTIVE NEWS, JUNE 23, 1941 


And why passenger car advertising in LIFE has 
increased more than 500% in the past two years! 


For, automobile makers have long recognized 
that all the family have a voice in the purchase of 
a car. And there’s nothing like LIFE for reaching 
all the family! 


LIFE’s PASSENGER CAR ADVERTISING RECORD 


44.00 pages 


156.37 peges 


252.50 pages 


(579)—7 
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Smaller Companies Pegged for More Defense Orders 


Many Additional Contracts 


To be Sub-let in Near Future 


WASHINGTON. — Small manu- 
facturers are going to share more 
largely in the defense program in 
the future, a War Department 
spokesman said last week. 

Lieut. Col. Ray M. Hare, chief 


OPM Official Asks 
Standard Models 


In Civilian Goods 


PITTSBURGH.—Donald M. Nel- 
son, purchases director of the Of- 
fice of Production Management, 
called upon manufacturers last 
week to reduce the number of 
“fashions, styles, models, colors, 
shapes and brands” of goods of- 
fered in the nation’s sales rooms. 

Productive capacity of the United 
States for defense could be _ in- 
creased by 25 percent “or perhaps 
even by a third” by standardizing 
models and reducing the variety of 
civilian goods, Nelson estimated in 
a speech prepared for a dinner of 
the National Assn. of Manufac- 
turers. 

The government shortly will 
launch a program for voluntary ac- 
tion among manufacturers to fix 
on a few standardized models of 
such goods as radios, automobiles, 
washing machines, refrigerators 
and smaller household appliances, 
the OPM executive reported. 

OPM studies show, Nelson said, 
that it will be necessary to increase 
defense spending to 35 billion dol- 
lars a year to surpass the German 
rate of military expenditure. 


Trucks and Defense 


BUFFALO.—A fleet of special trailer 
trucks will haul parts needed for the 
final assembly of Airacobra fighting 


,of the facilities division of the 
Army-Navy Munitions Board, testi- 
fied that 177,000 subcontracts had 
been let in the armaments-produc- 
tion program. 

| Supporting the War Depart- 
|ment’s request for authority to 
requisition private property, Hare 
|said that the government needed 
power to seize individual machine 
|tools which could be used for de- 
|fense production, but were not so 
employed now. 

Senators Edwin C. Johnson, 
|Colorado, and Sheridan Downey, 
| California, said that they feared 
| the authority might be used to 
|take tools away from small firms 
|and give them to large contractors. 
|Hare said that he did not think it 
| would work that way. 


Welding Held Aid 
In Steel Shortage 


CLEVELAND. — The anticipated 
shortage of steel, which is being 
precipitated by the national defense 
program, will be much less acute 
if wastes of this vital metal by 
antiquated processes are stopped 
by utilization of modern methods 
of manufacture, fabrication and 
construction, according to the 
James F. Lincoln Arc Welding 
Foundation. 

Figures just released by the 
foundation show that an average 
of 18 percent less steel is required 
to build the welded product or 
structure than the same one riv- 
eted. On this basis, production for 
national defense would have 360 
pounds more usable material in 


every ton of steel. Applied to the 
nation’s annual ingot capacity of 
82,000,000 tons, this would conserve 





planes from Bell Aircraft Corp.'s Buf- 
falo plant to the new assembly unit at 
Niagara Falls, a distance of 13 miles. | 


2% month’s production each year, 
it is estimated. 
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HOURS CLOSER 


* The routes of American 
door neighbor of Detroit, 
demands the fastest way to 


ROIT 


BY FLAGSHIP! 


Airlines make you a next- 
the motor city. Efficiency 
get there and back—which 


means go American. And you'll also enjoy the luxurious 


comfort of Flagship travel 
of American’s many daily 


and the great convenience 
schedules between Detroit 


and the principal cities of the nation. For reservations, 


call your Travel Agent or 
lines office. 


the nearest American Air- 
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Anti-Submarine Device 


Forecast by Kettering 
DETROIT.—American science 


will find a way to meet the 
menace of German submarines 
by trapping them when _ they 
rise to the surface at night, 
Charles F. Kettering, head of 
General Motors research di- 
vision, told a group of returned 
American war correspondents 
last week. 

“We have been working with 
the Navy for six years,” Ketter- 
ing said. “It’s not going to be 
too hard to beat the subs.” He 
predicted that an anti-submarine 
device would be completed and 
in operation “within a reason- 
able time.” 





Steel Production 


Climbs Back to 
Near 100% Mark 


NEW YORK.—An operating rate 
of 99.0 percent of capacity was at- 
tained last week by the nation’s 
steel mills, American Iron & Steel 
Institute reported last week. 


This production rate is .4 per- 
cent higher than that of the pre- 
vious week. 


A month ago, mills worked at 
95.9 percent of capacity and a year 
ago at 87.7 percent. 

* * * 


Youngstown Rate 


Up One Point 

YOUNGSTOWN, O. — After 16 
year’s idleness, the Shenango Fur- 
nace Co.’s second blast furnace at 
Sharpsville started producing iron 
last week, boosting the Youngstown 
district iron production one point, 
to 98 percent of capacity. 

The Shenango furnace has been 
completely rebuilt after being par- 
tially dismantled for years. Only 
furnace in the district not operat- 
ing is a Republic Steel Corp. unit, 
which is being relined and is ex- 
pected to start in about 10 days. 


WPA May Build 
Additional Roads 
To Aid Defense 


WASHINGTON. — War Depart- 
ment has requested the assistance 
of the federal works agency in the 
construction or improvement of 
access roads to 181 military reser- 
vations. 

Work projects administration, 
one of the constituent agencies of 
FWA, already has built and re- 
constructed hundreds of miles of 
highways leading to military and 
Naval reservations, airports and 
factories manufacturing products 
essential to the defense effort. 

Many of these access roads are 
not on federal property and there- 
fore Army and Navy funds could 
not be expended to develop these 
badly needed traffic arteries. 

Typical of the type of work 
operating under an earlier request 
of facilitating transportation for 
defense industry plants, and which 
may be extended under the latter 
request, is one near Columbus, O. 

The new highway will connect 
Port Columbus, the Curtis-Wright 





EXECUTIVES of the Chrysler Sales division break ground for a plant in 
which will be made parts for the 40 millimeter rapid-fire anti-aircraft gun to 


be manufactured by Chrysler Corp. for the U. 


S. government. The plant will 


have a length of 520 feet and a width of 240, with a total floor space of 125,000 


square feet. Some bomber parts also 


will be made in this building, which 


will be in operation by fall. Left to right are David A. Wallace, president of 
Chrysler Sales division; Harry E. Watterson, plant engineer, and Charles L. 
Jacobson, Chrysler Sales division, vice-president in charge of sales. 





Parts for Chrysler Tank 


Supplied by 


DETROIT.—How extensively de- 
fense work undertaken by Chrysler 
Corp. is being sub-contracted is in- 
dicated in a letter sent last week 
to stockholders of the corporation 
by K. T. Keller, president, in con- 
nection with the payment of the 
current dividend of $1.50 per share. 


Keller points out that on the 
production of tanks alone the com- 
pany is “buying materials, sup- 
plies and finished goods directly 
from more than 700 individual com- 
panies located in 130 cities in 20 
states.” Keller then says: 


“But this tells only part of the 
story. These different firms in their 
turn are buying materials, sup- 
plies, and finished goods from 
hundreds of others. For instance, 
we get the tank motors from two 
different concerns. Each motor has 
thousands of individual parts. To 
manufacture them for our use, the 
builders of these motors must pur- 
chase things in almost every part 
of the country. So, when all the 
individual suppliers to the 700 con- 
cerns from which we buy directly 
are added together, -you can see 
that our tank manufacturing job 
alone engages people in large and 
small companies all over the land. 


“Often people have curious no- 
tions about business, particularly 
large-scale business. They think of 
it in terms of stocks and bonds and 
similar impersonal items that ap- 
pear in annual reports and the 
financial pages of newspapers. 


airplane factory and the U. S.|They do not see the fundamental 


general depot. 


itruth that all business, large and 





FINISHING touches on control surfaces for the United States Army’s Martin 
K-26 bomber are being applied by a workman in above picture at the Goodyear 


aircraft factory in Akron. Large portion of the 


floor space of the airship dock 


in Akron, world’s largest building without interior supports, has been converted 
over to the production of these and similar parts for many of America’s great 


war planes. 


700 Companies 


small, is made up of the combined 
efforts of men and women doing 
useful things to earn their living 
by making products or rendering 
services that add to the comfort 
and convenience of others who are 
willing and able to pay for these 
products and services.” 


Chevrolet Gets 
Order for Pratt, 
Whitney Engines 


DETROIT.—The rumor that 
Chevrolet was to be added to the 
plants making airplane engines 
was verified last week by William 
S. Knudsen, director-general of 
Office of Production Management. 

Knudsen revealed that Chevrolet 
would build the Pratt & Whitney 
engine in its Buffalo plant, but as 
yet the size of the order had not 
been announced. ‘ 






Tool Engineering 
College Course 


Set Up by ASTE 


DETROIT.—Details of a pro- 
posed general curriculum for col- 
lege courses in tool engineering 
were released last week by the 
National Educational Committee, 
American Society of Tool Engi- 
neers. 

Curriculum which is already un- 
der consideration by several uni- 
versities and engineering colleges 
is designed to place the science of 
tool engineering on the same fun- 
damental basis as mechanical, civil 
and electrical engineering, etc. 

Lack of availability of such 
| courses in the past has been large- 
ly responsible for the shortage in 
tool engineers to expedite national 
defense. 

The new college course com- 
prises four years of study. It dif- 
fers from the average conventional 
engineering course in that there is 
a considerably closer tie-up be- 
tween theoretical studies and prac- 
tical problems in industry. 





Highway Postoffice Added 

WASHINGTON. — The third experi- 
mental highway postoffice route to be 
established by the U. S. postoffice de- 
partment will be placed in operation 
|Aug. 4, between San Francisco and 
| Pacific Grove, Calif. 





| 
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Confusion Reigns on Street Over U.S. Inconsistency 


Public Urged to Curb Buying, 
Yet OPACS Bans Price Boosts 


ee 








__.|Gasoline Ration 


Cards Studied 
For the East 


WASHINGTON.—The possibility 
of gasoline ration cards for eastern 





By Dana Stuart 
Wall St. Correspondent 




























STOCK PRICE AVERAGES 


YORK. — Despite further Previous Latest Year t 
nag i t th Week Week Change Ago motorists arose last week as In- 
heavy pressure against the auto-/24 motors ............ 26.87 97.35 404N 2612 terior Secretary Harold L. Ickes 
otive industry originating with | !9 car-truck co's 2... 97.10 97.67 40:57. 30:53 ‘ ry Z 
= defense program and the pros- |!" Patts-aecess. ...... 26.08 26.28 +0.20 23.44 told his press conference that a 
the 4 tire-rubbers 2.2... 17.16 17.16 16,22 ration card system was “one of the 


pect of further blows in the form 
of taxes, shares of the motor com- 
panies no longer are displaying the 
weakness more pronounced than 
that of the remainder of the mar- 
ket, And, at the same time, there 
no longer is a tendency for auto- 
mobile stocks to lag behind the 
market during periods of strength. 


In the view of Wall Street, neither 
the further requested reduction in 
production nor the pressure against 
price increases held important im- 
plications for the industry. It has 
been felt in the Street for some 
time that production of 1942 models 


things under consideration” if rigid 
restrictions on non-essential use of 
automobiles became necessary. 
Ickes previously had told 800 rep- 
resentatives of the oil industry that 
unity of effort was imperative “to 
3 ae a “ defend democracy.” 
: ee ae eS 2 In reliable quarters President 
Roosevelt was said to be preparing 
to ask Congress for price control 
legislation as a check upon pos- 
sible inflationary tendencies. 


would not be altered by govern- 
mental decree. At the same time 
there always has been a lack of 
assurance that any agreement made 
with labor would stand for any 
length of time. 


This means that investors simply 
don’t know where to turn. They 
don’t want a permanently fixed P 
economy but they would like to 
be able to know what they are 
investing in—private or public en- 
terprise. Their confusion does not 
grow out of the defense program, 


THE BOARD OF JUDGES of the Ford Good Drivers League is shown 
oring over the results of thousands of tests to select the 12 girls and 12 
boys in each state who will compete on July 1 in state safe driving champion- 
ships. Left to right, J. Stannard Baker, representing the National Safety 
Council; Dr. F. R. Noffsinger, educational consultant of the American Automo- is ‘ i, 
ian eae ‘ta ann tl Y. McKay, director of adult education for the Cleveland Gas Price Fixed 

utomobile Club, and Ray W. Sherman, author of ‘“‘How to Become a Skilled Se nes! 

in which they are willing to par- Driver.” Other judges not present when the picture was made are Elmer P.| A dieg a Seats tis toux Maud ae 
ticipate to their limit—it began Grierson, co-publisher of the American Boy; Louis R. Morony, manager of 5 t & ll 16 t i 
long ago Automobile Manufacturers Assn., and Marian Telford, director of the education cents a gallon, a percent in- 

: division of the National Safety Council. crease since the war began. 





fense officials did or did not do, but 


nt in : 

mn to | increase will come as a result of 
} will higher federal taxes rather than 
which | from higher price tags. 

ec There is a tendency, however, in 





€s 


ined 2 ) 
joing | industry raise prices, a step that 
ving would discourage buying. It would 
ring | be just as easy, it is declared, for 
ifort the government to put taxes on a 
, are higher priced car, particularly since 
hese the sole object of the taxation 


LES | able to plan ahead for as much as 
hat a single year with assurance that 
— in the meantime its entire position 
rines 

liam Books Must Be Open 

ae To All Stockholders 
rolet MADISON, Wis.—The state su- 
tney preme court has ruled that a 
t as stockholder has the right to view 
not the books of a firm, even though 





on the amount of raw materials 










































that would be available for the 





making of cars for civilian use. 4 Ye . yo 
As to the ban on price advances, f - \e ae: we f'4d eo 
the Street already had discounted a a ena ( 


smaller margins of profit on what- 
ever automotive production was 
possible. It was the general opinion 
that if the prices of cars to the 


og 


public are to be increased, the 


financial quarters to point out the 
inconsistency of the government's 
attitude. On the one hand is pres- 
sure on the public not to make 
purchases when the need is not}: 
absolute; particularly strong is the 
pressure against buying on long- 
time installment contracts. And yet 
the Office of Price Administration 
and Civilian Supply, won't let the 


not on anything the de- 


cannot be to raise revenue. 


has been a chief cause of the 
stagnation in financial markets in 
recent years. At no time in years 
has industry or Wall Street been 


he may be president of a company 
which is in direct competition. 

The court ordered County Judge 
F. W. Bucklin of Washington 
county to permit Carl Pick, presi- 


WL INCREASE NET PROFITS 









* Motor Car Dealers Need 
lt Now More Than Ever! 






Goodyear’s new and exclusive Proved Profit 
















The result of all this is confu- 
sion. But it is such confusion that 
@ | | dent of the Pick Mfg. Co., makers e Plan was developed purely for car dealers. It’s 
of automobile accessories, to see “ee 70 FO ° ; 
Fy | | 2 the records of the Wesbar a change-over plan for selling Goodyear Double 
Stamping Co., in which Pick owns . . 
sro. | titee shares" The Wesbar Co. had 0, W NEW CAR SALES 0 Eagle Tires and LifeGuards to new car buyers. 
oak offered to let Pick see their stock @ ° 
ring —— books and general ledger, Tod d th 
a ut refused to open records which 1 i Oday you need these extra profits more 
tee, | ould disclose trade secrets. ORE employment everywhere. More money h b . ; 
oe M Hits New Record ' 1, Every detail is perfected and proved . . . no 
uni- Number of Stockholders motor cars! A bigger opportunity to se experiment no risks! Get full inf i 
‘ ° ° --- MO Fis ° e u information 
oe Pn YORK.—Total number of “add-on” equipment .. . if you have the right P 
» of || General Motors common and pre- ; from the Goodyear office nearest you, or use 
‘un- erred stockholders for the second equipment and the right plan! > 
ivil | Warter of 1941 was 411,372, com- quip h bel 
non ) the coupon below. 
ed with 410,542 for the first / 
uch pare of 1941 and with 394,408 Here’s a plan that works! It has been proved 
"ge- e€ second quarter of 1940. i , 
“ ot second quarter total is for months in actual use by car dealers. It DON’T DELAY Pe: se WRITE FOR DETAILS TODAY! 
na € highest in history. J 
here were 390,100 holders of increases net profits up to 30% on one out of _— 
»m- — stock and the balance of 1 And don’t risk eee 
oa ao py ta oe every 5 ROW COE Saree ee es R. S$. WILSON, Vice President, Inc., Akron,O 
, rs CK, ese igures compare e Oe bb Company, inc., ew 
2 IS with 389,270 common stockholders penny of your money! sae O et ee eee ed Poll Plan representative 
be- and 21,272 f d f the first Please have your lete details of your “change- 
ac quarter of feat ee = , call and give Se will enable me to tacsonee 
o ‘ oe’? tl ro ’ Se ° 
Fee ———_- THE GREATEST NAME IN RUBBER Over ons on my new car sales as much as 30 i 
erris Named _. —— ] 
, Y a 5 AME__———_————_———————_ 
rd ew YORK.—Seymour W._ Ferris, | . ; as — - i 
— Co chemist of the Atlantic Refining STREET : 
¢ hs S been appointe ‘hairman o : STATE — 
= meattetal committee to, direct. arrange- ; ~ CITY —— TA nae = an 
and pmerican Chane ee LS tie LifeGuard—T. M. The Goodyear Tire & Rubber Company = a= oe oe oe oe = om 
‘ld at Atlantic City, Sept. 8-12. 
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More Dealers Brought Under Wage-Hour 





Non-Retail Part of Business 


Is Now Restricted to 25% MENTAL 


(Continued from Page 1) 


The typical department store 
continues to be exempt. While 
many conduct wholesaling opera- 
tions, these sales seldom approach 
25 percent. Since each physically 
separated place of business con- 
tinues to be regarded as a separate 
establishment, the law does not 
apply to chain store retail and 
service establishments, even though 
the chain spreads into several 
states. The law applies, however, 
to warehouses, central executive 
offices, manufacturing or process- 
ing plants or other non-retail sell- 
ing units. 


The division’s revised “interpreta- 
tive bulletin” contains a_ special 
section on application to distribu- 
tors of automobiles, parts and 
accessories, which states: 


“Numerous authorized automo- 
bile dealers operate establishments 
engaged in the distribution of auto- 
mobiles to the general consuming 
public. Ordinarily, service stations 
and garages are operated in con- 
nection with the automobile show- 
rooms. These automobile agencies 
sell motor cars both to private 
individuals for personal use and to 
doctors, lawyers, farmers, mer- 
chants, etc., for professional or 
business purposes as well as per- 
sonal use. The manner and method 
of selling to the different types 
of customers (particularly in re- 
spect of ‘quantity’ sold and ‘prices’ 
charged) is uniform. In the ordi- 
nary case these establishments will 
be considered retail or service 
establishments within the meaning 
of section 13 (a) (2). 


“Some establishments, however, 
sell automobiles, parts, and acces- 
sories both at retail and non-retail. 
Such establishments will not be 
considered retail if the non-retail 
selling constitutes a_ substantial 
portion of the total selling of the 
establishment. The following situa- 


Chevrolet School 
Grads Hear Coyle 


DETROIT.—M. E. Coyle, general 
manager of Chevrolet, was the 
principal speaker and guest of 
honor at graduation exercises held 
Friday evening at the Book-Cadil- 
lac Hotel for the twelfth session 
of the Post-Graduate School of 
Modern Merchandising and Man- 
agement, the Chevrolet Dealers’ 
Sons School. There were 31 gradu- 
ates. 


William E. Holler, Chevrolet gen- 
eral sales manager, acted as toast- 
master during the banquet and di- 
ploma presentation. The graduates 
were introduced by T. O. Mc- 
Laughlin, director and chief in- 
structor in the school. 


Simultaneously with the com- 
mencement banquet, attended by 
the students’ fathers, a dinner and 
theater party was held for 25 
mothers and sisters of the students. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


An Outstanding 
Opportunity for a 
“TOP” SALESMAN 
SALARY TO START 
$3000 and “fem a Drawing 


up Account 


We are looking for the right 
man and that man is certainly 
looking for this unusual oppor- 
tunity to get with one of the 
largest and best known firms of 


its kind in the U. S. A. 


This man is now selling or CAN 
sell successfully to automobile 
dealers in a concentrated terri- 
tory. We prefer men (Christian, 
preferably married) under 36 
years of age, who have chalked 
up a substantial record selling 
auto finance or wholesale cars, 
or accessories to Dealers. 


TRIAD PERSONNEL 
AGENCY 
11 WEST 42ND NEW YORK 





tions illustrate a few common types 
of non-retail selling: 


1 “Automobile dealers often have 


a general agency for the dis- 
tribution of motor cars and parts. 
In these cases the establishment 
not only sells cars and parts at 
retail but also serves sub-dealers 
who purchase cars and parts for 
purposes of resale. The sales of 
automobiles, parts or accessories 
to dealers, garages, mechanics, etc., 
are NOT retail sales. 
2 “In some cases an establishment 
is engaged in selling construc- 
tion trucks, moving vans, buses, 
freight trailers and other strictly 
commercial vehicles. These sales 
involve a type of goods not ordi- 
narily purchased by the general 
consuming public and are limited 
to industrial and commercial pur- 
chasers. Hence, such sales may 
NOT be considered retail sales for 
purposes of the exemption. 
3 “Taxicab companies and large 
business concerns often con- 
tract for the purchase of a number 
of automobiles at one time. Such 
fleet sales may NOT be considered 
retail sales since they involve a 
quantity of goods in excess of the 
quantity normally purchased at re- 
tail and a special discount from 
the regular retail price. 

“Many establishments are en- 
gaged in selling tires, inner tubes, 
automobile radios, tire chains and 
numerous other automobile acces- 
sories and parts. Frequently, such 
tire dealers operate gasoline pumps 
and repair tires and inner tubes 
damaged by punctures or blow- 
outs. These dealers are patronized 
by the general consuming public. 
They sell parts and accessories to 
non-commercial consumers in small 
quantities and do minor repair 
work for private individuals. Their 
pattern of selling in the case of 
commercial customers (especially in 
connection with ‘price’ and ‘quan- 
tity’) approximates the pattern of 
selling in the case of private in- 
dividuals. In the ordinary case 
these establishments will be con- 
sidered retail or service establish- 
ments for purposes of section 13 
(a) (2). 

“Some tire and accessory dealers, 
however, sell both at retail and 
non-retail. Such establishments will 
NOT be considered retail establish- 
ments if the non-retail selling con- 
stitutes a substantial portion of 
the total selling of the establish- 
ment. The non-retail sales include 
(1) sales to dealers, garages, me- 
chanics, etc., for purposes of resale, 
(2) sales to business or industrial 
purchasers in quantities materially 
in excess of the quantities normall) 
purchased by individual purchaser: 
and at a special discount from the 
regular retail price, and (3) sales 
of the type of goods, such as heavy 
truck or bus tires, not purchased 
by the general consuming public 

“Section 13 (a) (2) does NOT 
apply to establishments engaged 
in tire retreading or tire recapping. 
Such processing activities involve 
the rebuilding of tires and are 
seldom performed by the ordinary 
garage, tire dealer, or service sta- 
tion. Tire dealers and service sta- 
tions sometimes accept tires for 
retreading or recapping, but usually 
the work is performed by an inde- 
pendent tire retreader or recapper. 

“Many inquiries have been re- 
ceived from automobile wreckers. 
These establishments frequently 
have an open yard adjoining a 
railroad siding and a building de- 
voted to selling used automobile 
parts. Automobile wreckers gener- 
ally buy damaged cars from which 
they salvage the usable parts. These 
parts are sold to mechanics, garages 
or automobile dealers for resale 
and to trucking and bus companies. 
The unsalvaged portions of the cars 
are sold as junk or scrap either 
direct to steel mills or to junk 
peddlers who subsequently dispose 
of them. In our opinion, automobile 
wreckers do NOT operate retail or 
service establishments. They are 
engaged in processing operations 
which are not characteristic of a 
retail establishment and their sales 
normally are non-retail sales.” 





EDSEL FORD was greeted at Los Angeles Airport by J. R. Davis, left, 


manager of the Ford Motor Co.’s Long 
Wibel, right, purchasing agent for the 


trip to San Diego. Ford, with A. M. 


Beach, Calif., branch on his recent 


company, inspected the Consolidated Aircraft plant and conferred with Consoli- 
dated officials. Ford company will build the big four-engine Consolidated 


B-24 bomber under a defense contract. 


Schram Urges Curb on Credit; 
Control Code to be Drafted 


Special to Automotive News 

W YORK.—An invitation to 
all national organizations primarily 
concerned with credit on consumer 
goods to participate in a confer- 
ence July 15 in Chicago for the 
purpose of drafting a code to con- 
trol the extension of installment 
and other retail credit will be given 
under terms of a resolution unani- 
mously adopted at the opening 
session of the 29th annual conven- 
tion of the National Retail Credit 
Assn., held here June 16-19 at the 
Hotel New Yorker. 

Answering increased pressure to 
limit credit extension as an offset 
to inflation, the proposed code 
would be designed to “accomplish 
the desired results without the in- 
jection of government authority.” 

As a move to prevent any “arbi- 
trary action” before the Chicago 
meeting is held, copies of the reso- 
lution were forwarded to Price 
Administrator Leon Henderson, 
Commerce Secretary Jesse Jones 
and Federal Reserve Board Chair- 
man Marriner S. Eccles. 

When drafted, the proposed code 
will be presented to Henderson 
and other government agencies for 
endorsement, and will be enforced 
either as Henderson may recom- 
mend or as the forthcoming con- 
ference decides. 

Among the speakers at the con- 
clave here asserting the need for 
adequate curbs on credit sales ex- 
pansion to preserve price stability 
and avoid interference with the 
national defense program were 
Emil Schram, retiring head of the 
Reconstruction Finance Corp. and 


Sealed Power Names 


Davies Sales Manager 
MUSKEGON, Mich. — Paul C. 
Johnson, vice - president of the 
Sealed Power Corp., announced last 
week the promo- 
tion of George W. 
Davies as_ sales 
manager, original 
equipment piston 
ring division. For 
the past seven 
years Davies has 
been manager of 
the Detroit office 
and has been 
contacting origi- 
nal equipment 
customers. 
Sealed Power 
will be represented in the Detroit 
area by George L. Hawn, who has 
been connected with the company 
since 1925, and by Donald W. 
Smith, who has been recently added 
to the Detroit office staff in the 
capacity of sales engineer. 
Fatalities Rise 


WASHINGTON.—Motor vehicle 
dent deaths in 159 large cities totaled 
171 during the week ending June 7, 
1941, an increase of 21.3 percent over 
the 141 deaths reported during the 





Geo. W. Davies 


2 | 
accl- 


new president of the New York 
Stock Exchange, and Leopold L. 
Meyer, executive vice-president of 
Foley Brothers, Houston, who pre- 
sented the resolution on the Chi- 
cago conference. 


Schram told the 1,500 attending 
retail credit executives that busi- 
ness and government have joined 
in an all-out effort which super- 
sedes all other interests. Two con- 
siderations, he declared, are vital 
in strengthening democracy during 
the defense process: price stabil- 
ity and the safeguarding of the 
national credit. Full economic effi- 
ciency, he asserted, demands price 
stability. While the credit of the 
individual should be protected to 
preserve the standard of living, a 
disastrous rise in “consumption 
debt can and should be prevented,” 
he added. 


“The considered opinion of your 
financial leaders,” he declared, “is 
that we cannot in times like the 
present, mortgage our future 
through uncontrolled installment 
purchases. I know that it will re- 
quire great courage on the part 
of retail dealers not to extend to 
their customers terms more liberal 
than those granted during the de- 
pression years. Without some brake 
upon this tendency, the tragedies 
of 1921 may easily be reenacted.” 


Driver’s License Test 


Planned in Florida 


TALLAHASSEE, Fla.—Plans are 
being worked out for Florida’s first 
automobile driver’s examination, to 
be given next fall to new applicants 
for licenses. 

It was pointed out that each new 
applicant for a license, except 
those having driver’s licenses from 
other states, may be required to 
take the examination. Motorists 
now holding Florida licenses are 
exempt unless the department has 
— to doubt their ability to 

rive. 
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New Car Sales 
In New Orleans 


Hit May High 


NEW ORLEANS. — Continuin; 
the record delivery rate here, deal. 
ers in Metropolitan New Orlean; 
registered a total of 1,173 new cay, 
in May, largest for any month ;, 
local sales history, records inj. 
cated. 

The month’s registration brough; 
the total for the year to 5,175 pag. 
senger cars delivered in the cit 
compared with 3,945 during th 
first five months of 1940, an jp. 
crease of more than 30 percent fo, 
the period. 

Dealers expressed belief. tha 
people are buying cars in the bp. 
lief they will be unable to get qd. 
livery of any next year and tha 
dealers are offering better trade: 
now. 

Ford sales led for May with 2%) 
passenger car deliveries. Chevrole: 
was next with 210 followed hy 
Plymouth 167, Studebaker 94, Buici 
83, Oldsmobile 76, Pontiac & 
Dodge 62, Chrysler 47 and Cadilla 
30. 

Truck sales for the month to. 
taled 144 with Ford leading wit: 
48 registrations. Chevrolet had + 
registrations for next highest. 


Brooks Is Added 
To Elliott’s Staff 


SOUTH BEND. — Announcemen 
of the appointment of M. S. Brooks 
president of Studebaker of Canad: 
as assistant to K. 
B. Elliott, vice- 
president in 
charge of sales, 
was made here 
last week by Stu- 
debaker Corp. 
The assignment 
establishes Brooks 
in the corpora- 
tion’s domestic 
sales and mer- 
chandising execu- 
tive staff headed 
by Elliott. 

For the 11 years prior to his first 
Studebaker job, Brooks was an in- 
structor in automobile service, 2 
retail salesman, service traveler 
and service manager, serving five 
years with Ford Motor Co. 0 
Canada. In 1926, Studebaker ap- 
pointed him sales manager 0 
Studebaker Corp. of Australasia 
Sydney, New South Wales. A shor 
time later he was made managing 
director. 

Returning to the United State: 
in 1932, Brooks was appointed 
manager of retail branches and 
in 1934, was transferred to Stude- 
baker Corp. of Canada, Ltd., it 
the office of vice-president ané 
general manager. Three years late! 
he was elevated to the president! 
of that subsidiary, a position ht 
held until his new appointment. 





M. S. Brooks 


Chemists Reelect du Pont 


SKYTOP, Pa.—Lammot du Pont 0 
E. I. du Pont de Nemours & Co., Inc. } 
was reelected president of the Manu:| 
facturing Chemists Assn. at its annul | 
meeting here. Also reelected wert, | 
Vice-presidents, Charles Belknap 0 
Monsanto Chemical Co. and Georgé 
W. Merck of Merck & Co.: treasure! 
J. W. McLaughlin of Carbide & Carbo! 
Chemicals Corp., and secretary, Wat 
ren N. Watson. 
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EDUARDO G. LARRANAGA, 1 
metvis, A., te City distrikutar 
shown ere wi - . 

Export division, senpeten, 


of 112 





hCCR CREE 


advertising manager for Central Auto- 
Ss of Plymouth, Dodge and De Soto, }§ 
advertising manager, Chrysler Corp» 


during Lar ’ > igi , ' 

: t preparations for advertising for the joan” wislt to Betselt to make stan, 
corresponding week of 1940, according | an increase, so far this year 
to the U. S. department of commerce. ! models over the previous year. 


ing new model year, Larranaga reports 
Percent in his company’s sales of 1% 
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the 4th Dimension 


Automotive Linage Off Slightly; 
Murray Is Elected 


By Pete Wemhoff 


Drop 

Although automotive advertis- 
ing in newspapers declined 11.2 
percent in May, this classifica- 
tion still shows a slight gain of 
5 percent for the first five 
months of 1941 compared with 
1940, according to Media Records’ 
compilations covering newspapers 
in 52 cities. 

General advertising also showed 
a drop in May, but gains were 
scored by retail, financial, de- 
partment stores and classified. 


Elections 

David Colden (Bill) Murray, De- 
troit manager of Fortune maga- 
zine, last week was elected presi- 
dent of Detroit 
Adcraft Club for 
the year starting 


First vice-presi- 


dent, F. Lee| 
Johnston, vice- 
president, Adver- | 


tising Services, | 
Inc.; second vice- | 
president, Chester | 
E. Ricker, techni- 





Bill Murray cal counsel, Mc-| 

Cann - Erickson, | 
Inc.; treasurer, C. Leroy Austin, | 
controller, Ernst Kern Co., and 


secretary of the board, Stuart A. | 
Friedrich, of Stuart A. Friedrich | 
Studios. Harold M. Hastings was | 
reappointed secretary-manager. 
Charles E. Behymer, secretary | 
and sales manager of Evans-| 
Winter-Hebb, Inc., and L. Jerome 
DuMahaut, commercial manager of 
CKLW, were elected for a one-year 
term to fill vacancies on the board. | 
The remaining board members 
are W. C. Standish, the retiring 
president; Frank J. Denney, ac- 
count executive, MacManus, John 
& Adams, Inc.; Jesse W. Fleck, 
advertising director, Detroit Times; 
Thomas F. Gessner, advertising 
manager, Detroit Edison Co.; Wil- 
liam A. MacDonough, sales repre- 
sentative, Graybar Electric Co.; 
Alfred H. McKeown, manager, Sun- 
day advertising, Detroit News; 
Fred J. Madel, vice-president in 
charge of sales, Borden's Farm 
Products Co. of Michigan, and L. 
G. Peed, vice-president of De Soto. 


New 

The National magazine, a new 
Street & Smith publication, made 
its first appearance on news- 
stands throughout the nation last 
week. Will be published monthly. 
Mag states that it will stress 
the good accomplishments of a 
democracy and provide a_bal- 
anced ration of fiction and hu- 
mor as well as factual articles 
by national authorities. 


Volume 


Retail advertising will probably | 
hold up during the defense period, | 
unless there is a radical dropping | 
off in the support given by national 
advertising, Arthur See, advertis- 
ing manager of Saks-34th Street, 
New York City, predicted last week 
at a dinner-forum held by Lester 
Harrison Associates. 

Samuel Cohen, sales promotion 
counselor for Saturday Evening 
Post, asserted that any manufac- 
turer who coasted at this time as| 
far as promotion of his trademark 
was concerned, was gambling with 
his reputation. Even for the manu- 
facturer on top, he said, it was 
necessary to continue those policies 
that enabled him to get there, 
since even in a_ sellers’ market 
there were always competitors pre- 
paring for the buyers’ market to 
follow by trying to better their 
relative position in the field. 


Campaign 

Spot radio and newspapers in 29 
markets were employed last week 
by True Story magazine (Arthur | 
Kudner agency) to announce physi- | 
cal changes in the magazine ap-| 
parent in the July issue. 

Changes in the July issue, as 
the current advertising points 
out, are confined strictly to art 
work, layout and photography. | 
William Jourdan Rapp, editor, 


July 1. Other of- | 
ficers named are: | 


stated in an interview that there 
will be no alteration in the basic 
editorial policy of the publication. 

Examination of the magazine 
reveals far less than usual display 
of editorial “blurbs” on the cover. 
In order to give display to the 
cover illustration, the magazine's 
slug “Truth is stranger than fic- 
tion” has similarly disappeared. 
Next month,” said Rapp, “even 
the word ‘magazine’ will disap- 
pear.” 


Within the magazine more dis- 
play is given to editorial layout 
with frequent use of color in edi- 
torial presentation. Editorial ma- 
terial is set on a wider slug giving 
a more “open” appearance to the 
pages which experts affirm makes 
for easier reading. Rapp pointed 
to the inclusion of drawn illustra- 
tions superseding the publication’s 


|previous rule of photographic i 
| lustrations only. 


The campaign will continue in 


| Similar volume, according to the 
|Publishers, announcing each sub- 
| sequent issue of the magazine. 


Named 
G. S. Brown has been named as- 


|sistant advertising manager for 


Oldsmobile. Brown, who has been 
associated with 
Oldsmobile’s field 
organization since 
1933, was pro- 
moted to the 
home office from 
the New York 
zone. Prior to his 
transfer to New 
York, he served 
as an Oldsmobile 
sales representa- 
tive in the De- 
troit zone. 

Before entering 
the automobile business, Brown was 
associated with the display adver- 
tising department of the Detroit 
Free Press for three years. He was 
later connected with the sales de- 
partment of one of Detroit's lead- 
ing radio stations. 





G.S. Brown 





l-| Notes 


Frederic A. Ewald, formerly with 
Hearst magazines, has joined the 
staff of Modern Industry as adver- 
tising representative in New York. 


Slogan 


Six radio spot announcements 
and three dealer newspaper ads, 
all featuring the API Lubrication 
Program slogan “Lubricate for 
Safety,” have been prepared by 
Chek-Chart Corp., to help oil com- 
panies and their dealers tie in with 
the current API consumer pro- 
gram. 


The announcements and _ ads 
stress the need of proper lubrica- 
tion at regular intervals to protect 
the vital moving parts of a car 
from wearing out and causing ac- 
cidents, delays and unnecessary 
repair bills. 


A. H. Marchant 


A. H. Marchant, 70, advertising 
manager of the Boston Post since 
1910, died June 17 in Boston, after 
a long illness. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


He Tamed a Tornado coe 


2K Or. Sentord A. Moss, @ leading research 
engineer for the General Electric Company 





They listen attentively, if skeptically, 
to the engineer adjusting the motor. 
“With the device I am adding to this 
engine, gentlemen, our pilots will fly 
higher, and faster, than man has ever 
flown before. The higher engines 
climb, the less horsepower they de- 
velop. On this mountain top, 230 
horsepower is the limit. If we over- 
come this power loss, we increase the 
altitude and speed of planes.” 


Turning, he opens the throttle. The 
motor roars. The gauge needle climbs 
... 100... 200... it passes 230... 
300... IT REACHES 356! Dr. Moss 








Tire Care Cited 
As Essential to 
National Defense 


WASHINGTON. — Suggestions to 
the effect that car owners might 
have to curtail their motoring, 
even their week-end trips, in order 
to conserve rubber, were strongly 
discounted in a statement issued 
by the American Automobile Assn. 
last week. 


Material requirements of national 
defense production and problems 
of transportation may render it 
necessary to apply priorities to 
rubber, but there is nothing in the 
situation to date that should cause 
motorists to curtail their normal 
operations, the AAA declared. 


“Contrary to common belief,” 
said Thos. P. Henry of Detroit, 
president of the national motoring 
body, “it is not mileage alone that 
measures the life of a tire, but the 
manner in which that mileage is 
run up. In fact, the observation of 
good driving practices will increase 
the life of a tire as much as three 
times.” 












Path (eiling Higher / 


ATOP PIKE'S PEAK in the early 
morning, the U.S. Army experts shiver 
as they cluster around the Liberty air- 


plane engine. 


tories. Today his 


ical skill. 


has done it! By harnessing air pressure 


equalling that of a tornado, he has 
given airplane engines an oxygen mask 


THE NEWS-PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 


that will let them fly at any height. 
It's September, 1918. The super- 
charger, key to the speed and high fly- 
ing of modern planes, has been born. 
a & 


Since that day, Dr. Sanford A. Moss 
has constantly improved the super- 
charger in his General Electric labora- 


heart of our growing air force . . . his 
work a highlight of America’s mechan- 


And like him, thousands of other 
Americans dream of improving the 
material world about them. Some are 
scientists and engineers, others 
mechanically minded laymen. Some 
will discover new industries, others 
merely improve the performance of 


d ; AMERICA! 
epartment is the 





* BUILDERS OF AMERICA 


This is the fourth in a series of advertise- 


the family motor car. But from their 
combined interest and mechanical skill 
rises the strength of America. Because 
they create and improve the products 
of America with their jobs in industry 
. . . because, as consumers, they buy 
with greater understanding . . . these 
men are, indeed, the BUILDERS of 





ments about the men whose mechanical 


magazine... 


skill has built the America we know’. Be- 
cause Popular Science Monthly gives them 
a better understanding of the nation’s in- 
dustrial and defense picture, more than 
600,000 of them read Popular Science with 
an intensity of interest given to no other 
. one reason why automotive 


lineage for July, 1941 is 67% ahead of 
July, 1940. 








oe 


1 
| 
| 
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By A. H. Allen 


FACTORY employes generally 
throughout the Middlewest are 
earning top wages and the weekly 
pay envelope is bulging with new- 
found wealth for many. Like “a 
little knowledge,” a little wealth is 
sometimes a dangerous thing, with 
spending orgies and mortgaging 
the future often the result. It is 
not generally realized that along 
about next March the income tax 
collector is going to pay a visit for 
the first time to many of these 
workmen, leaving a little bill to 
pay to Uncle Sam. The smart lads 
already are starting to set aside in 
savings accounts a certain sum 
each month or each payday, so 
that come next March it will not 
be necessary to call on the loan 
sharks to raise the money for 
Uncle. 

Premature discussions of pro- 
duction curtailment in the motor 
industry have had their good and 
bad effects. They have served to 
drive in a record number of cus- 
tomers to dealers’ showrooms, 
but they have also forced car 
builders to appreciably extend 
their scheduled 1941-model runs, 
with a consequent serious strain 
upon the resources of suppliers 
of parts and materials. And they 
have robbed the future of new 
car sales—to what extent is any- 
one’s guess. Furthermore the 
matter of curtailment has created 
serious rows among defense of- 
ficials, most of which have been 
needless. 


*x* * 


Substitution 


Starts Earlier 

STEPPING up of 1941 schedules, 
plus an inordinately heavy load 
from defense industries, has put 
numerous suppliers in an em- 
barrassing position. They have had 
to refuse to accommodate good 
automotive customers, with the re- 
sult that the motor companies 
have been driven to substitutions 
earlier than would have resulted 
if the extra pressure had not come 
on assemblies this spring. This in 
turn has thrown some engineering 
departments into a virtual uproar. 
It goes back again to premature 
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HE Abington is conven- 

iently located (see map 
above ). Its attractive rooms 
and suites are Detroit’s 


greatest values. Complete 
hotel service. Dining Room. 


a 


Free parking. Near bus and 

street car. Rooms with bath 

from $3.00. Reasonable 
monthly rates. 


TUL 


Wm. J. BAYER: ® Pres. & Mgr. 


700 SEWARD * DETROIT 
5 BLOCKS NORTH OF GEN. MIRS. BLOG. 





planning and public announcement 


of production curtailment. 
While substitutions will be 
many in the 1942 models, the 


understanding has been vouch- 
safed by OPM officials in Wash- 
ington that production of service 
parts will not suffer from en- 
forced changes. Sufficient sup- 
plies of strategic materials will 
be released to provide for manu- 
facture of a normal quantity of 
service items. 


Two Things 
Required 


A NEW version of the stream- 
lined car of tomorrow is being 
worked out in Chrysler engineer- 
ing laboratories, according to com- 
ment by Jim Zeder at the SAE 
meeting in White Sulphur Springs, 
W. Va., as reported in AUTOMOTIVE 
News for June 9. The interesting 
thing about the car is that prin- 
ciples of design are being extended 
beyond mere reduction of wind re- 
sistance of the body, to include 
changes in engine, transmission 
and rear axle design. Zeder pointed 
out that the translation of stream- 
lining into increased fuel economy 
required two things (1) that the 
weight of the car be kept down to 
normal, and (2) that a transmis- 
sion and gear ratio be used which 
maintains the engine efficiency at 
a satisfactory level in the high 
speed range and yet does not re- 
duce car activity or performance 
at low speeds. 

Zeder sees a number of fac- 
tors now developing which should 
accelerate the trend to stream- 
lining in the coming decade. 
Need for military roads will 
stimulate construction of through 
highways like the Pennsylvania 
Turnpike that will be adapted to 
faster traffic. Competition of 
faster trains, faster buses and in- 
creasing volume of air travel will 
force the automobile to higher 
cruising speeds. And at the same 
time, with battleships, airplanes 
and tanks to be paid for, “miles 
per gallon” is coming to be more 
and more important. 

“If designers, awake to the signs 
of the times, turn out jobs with 
substantially reduced wind resist- 
ance and proper correlation of en- 
gine, transmission and rear axle, 
substantial economy will be 
achieved,” concludes, Zeder. 


New Designs 


In Pistons 

CHANGE to cast iron pistons by 
certain car builders is necessitat- 
ing some changes in designs and 
specifications of connecting rods. 
One producer is shifting from SAE 
1045 steel to SAE X1345, a high- 
manganese free-machining steel 
with considerably greater strength. 

Fortunately, because of the 
factors of safety built into pres- 
ent bearing materials, no impor- 
tant changes are dictated in these 
parts. One leading make of en- 
gine now is using sintered 
copper-nickel on steel with thin 
babbitt coating, a type of bearing 
which was demonstrated to have 
several times the strength of 
previous designs. Others are using 
the new so-called micro-bearings 
—thin layers of babbitt applied 
directly to steel backing. 


OPM Asks Expansion 
Of Magnesium Facilities 


WASHINGTON. — Office of Pro- 
duction Management has recom- 
mended expansion of facilities to 
produce magnesium metal to a 
capacity of 400,000,000 pounds annu- 
ally. Present production is at the 
rate of approximately 30,000,000 
pounds a year and additions to 
plants already under way will raise 
that capacity to approximately 75,- 
000,000 pounds annually. 

It is expected that negotiations 
for the erection of new facilities 
will be carried on by the War 
Department, the Defense Plant 
Corp., and seven or more companies 
producing or interested in the pro- 


duction of magnesium metal. 


Plastic Parts on your Automobile 


NSTRUM 


fial ring, panel, pointer, dial bac 


bie washers 2. odometer lens 


RAL 
Push butte 


grille ornament 


ns 8, control knobs 2, grille 


lens, dial scale, panel 


Sockets 2, washers 2 
2, block 


k. switch bose 


HEADLIGHTS 


terminal plates insulators 2 


termnal bi 
RADIATOR ORNAMENT 
PARKING LIGHT LENS 2 
BONNET SIDELIGHT LENS 2 

WATER PUMP PART ‘ 

SPARK PLUG CAPS 8 


GENERATOR BASE 


/ 
DISTRIBUTOR Housing, cap, rotor, cable cops 6, 
insulators 2, bushing, pont friction pad, 

point terminal insulating pad 


VOLTAGE CURRENT REGULAT 
nsulating sheets and tabs 
nal block 


ammeter tere 


TRANSMISSION WASH 


CON Top 


bos 


ENT PANEL 


CIGAR LIGHTER Housing, base, washer 
fuse washer, insulator bushing / 
ment KNOBS 
Throttle, choke, light, signal switch 


windshield wiper, ventilator, heater 


bk hood lotch, hghter gearshitt and 
regulator / 


endow 
/ 


STEERING WHEEL 









\ BATTERY BOX 
\ \ 
OR LOCK SwiTCH BODY ~ 
\ 
ACCELERATOR PEDAL \ 
ERS 4 ANTENNA _ Insulator, bushing . 
“CLOCK Panel, diol ning, lens 


terminal, base 


GARNISH MOLL 


DOOR LOCKS 4 


NG MEDALLIONS 


SHANK INSERT IN HANDLE 12 
DOME LIGHT Lens, switch, insulating block 
UPHOLSTERY Buttons 20. tim moldings ¢ 
ASH TRAY ld, knob, lamp bushings 


INTERLAYER FOR SAFETY Gtass 


SIGNAL LIGHT Lens, flasher, washe, 


| contact support, sleeve switch 


DIRECTION INDICATORS 


_TRUNK LIGHT LENS 
TAIL LIGHT LENS) 2 
LICENSE PLATE LAMP [EN 


) 


‘ 
P\GAS TANK Cap lens 


‘GAUGE Washers 3 


contact strip base 


UNIT 


License PLATE LAMP NAME Plate 
ESCUTCHEONS 12 
DOOR BUMPER SHOES 
? HORN Button, blowing rng, contact plate, 
imsulator, washer, block insulating pads 2 


relay horn insulating pads ? 


WIRE CONNECTORS 17 


COMPOSITE picture of plastic parts used in 1941-model automobiles is shown above. Greatly increased use of plas- 
1 


API Finds Little Variation 
In Octane Requirement of Cars 


ties is expected in 1942 models. 


Wide Expansion 
Of Plastic Parts 


Seen in °42 Cars 


WILMINGTON, Del. — Increased 
use of plastics by the automobile 
industry will be reflected in 1942 
motor cars in which more than 
120 parts will be made of these 
relatively new materials. This fig- 
ure is the result of a survey of 
the larger motor car manufactur- 
ing plants by the plastics depart- 
ment of the du Pont company. 

There are some 110 plastic parts 
on the composite 1941 automobile, 
the survey revealed, with a total 
of more than 225 possible applica- 
tions of these parts. They range 
from upholstery buttons to steering 
wheel, from accelerator pedal to 
laminated safety glass interlayer. 

Plastics will be incorporated in 
larger quantities on impending 1942 
models not only because of the 
scarcity of certain metals, but also 
because plastics have, in addition 
to great durability, the advantages 
of new color, new beauty, lighter 
weight and greater economy, say 
automotive engineers. 

However, they warn against an 
exaggerated idea of the adaptabil- 
ity of plastics, and do not predict 
an early solution of the problem 
of molding large body sections 
from these materials. 

Automobile manufacturers are 
spending large sums in research on 
molding and applications of plas- 
tics, realizing that they will play 
an increasingly important role in 
automobiles. Plastics manufactur- 
ers spend even larger sums in 
research on new and improved 
products, not only for the auto- 
=. but also for other indus- 
ries. 


LaFrance, Williams Get 


New Hudson Sales Posts 

DETROIT. — Appointment of L. 
C. LaFrance to the post of special 
representative for the eastern divi- 
sion, was an- 
nounced last 
week by George 
H. Pratt, general 
sales manager of 
the Hudson Motor 
Car Co. LaFrance 
was formerly re- 





L. C. LaFrance 


gional manager 
for the Detroit 
territory. 

Ross Williams, 
formerly zone 
manager for the 
Washington, D.C. 
territory has been 
transferred to Detroit and named 
by Pratt to fill the post of regional 
manager for this area. 





Ross Williams 


NEW YORK.—Automotive survey 
committee of American Petroleum 
Institute, in its annual summary 
of automotive equipment, reports 
that studies of the last four years 
show that the octane requirement 
of the average automobile has not 
increased very much. 

Studies have brought out, how- 
ever, that octane requirement does 
increase with accumulating mile- 
age, which is mainly due to carbon 
accumulation. 

In the 1940 survey, 318 cars of 


Business Uptrend, 
Rise in Prices 


Noted by Agents 


BOSTON. — Further uptrend in 
general business conditions, higher 
commodity prices and “labor short- 
ages, especially among. skilled 
workers,” are noted in the monthly 
business survey report of the New 
England Purchasing Agents’ Assn. 

Business conditions were termed 
better by approximately 55 per- 
cent of the reporting members; 40 
percent report them the same, and 
5 percent worse. Ninety percent 
reported commodity prices higher, 
while 10 percent found them un- 
changed. Forty-five percent re- 
ported increased inventories; 42 
unchanged and 13 percent lower. 
Fifty-five percent reported greater 
employment, 43 percent the same 
and 2 percent less. 

As to buying policies, 2 percent 
said they are buying one month 
ahead of needs; 3 percent two 
months ahead; 26 percent three 
months; 16 percent four months; 
15 percent five months; 26 percent 
six months, and 12 percent more 
than six months in advance. 


Powers Named 


NEW YORK. — Chicago Pneumatic 
Tool Co. has announced the appoint- 
ment of Myron Powers as manager of 
purchases with headquarters at the 
general offices here. Powers was for- 
merly in charge of purchases at Cleve- 
land plant. 


MEMBERS OF THE Pi 
|; cameraman at Detroit before 


| Left to right, M. H. 
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various makes and of various mile- 
ages were tested along with 37 
new cars in supposedly perfect 
condition. In determining octane 
requirement, the regular CFR 
Uniontown method was used, and 
the results show a generally lower 
requirement in the 1940 cars, which 
undoubtedly was due to the low 
mileage. 

Of the 37 new cars, practically 
all had mileages less than _ 500, 
while 80 of the 1940 cars had all 
been driven more than 1,000 miles. 
The wide difference in octane re- 
quirements indicates there is a 
rather rapid increase occurring in 
the early life of a car. 

In the 1940 survey, 13 organiza- 
tions cooperated and two labora- 
tories submitted data showing the 
effect of change in spark timing 
on octane requirement. These data 
checked some similar researches in 
1939, in that the average change 
in requirement per degree change 
in spark is approximately 1.5 octane 
numbers. 


Timken Names Maratta 


Chief Works Engineer 


CANTON, O. — C. M. Maratta, 
maintenance engineer for Timken 
Roller Bearing Co. since 1921, has 
been appointed chief works engi- 
neer to fill the vacancy left through 
the death of W. C. Makley. 

At the same time it was an- 
nounced that Harry McCool jr. 
has been appointed southwestern 
sales representative for the Steel 
and Tube division of the company. 
His territory includes Kansas, 
Louisiana, Oklahoma, Arkansas and 
Texas with headquarters at Dallas. 


Draftsman’s Defense Role 


DETROIT.—The role of the drafts- 
man in defense planning and some of 


the problems confronting the young 
engineer about to take his place in 
industry are mapped in an_ address 
to be delivered by A. J. Altz, chief 
draftsman for Chevrolet, before _ the 


annual national convention of the Soci- 
ety for the Promotion of Engineering 
| Srucation. June 23, in Ann Arbor, 
Mich. 
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NADA Survey Finds Pressure 
Now Coming from the Top 


DETROIT. In the most ambi- 
ious effort made to determine 
trends in used car prices and the 
fluences affecting them, the Na- 
ional Automobile Dealers Assn. 
nas completed a study covering a 
neriod of eight years. 
" These results, published in the 
NADA Bulletin, are given in tables 
and charts showing the national 
average prices of used cars for 
models in 13 years sold since 1934, 
and the percentage of deviations 
of used car sales from the normal 
trend. 

The information was collected and 
tabulated by the statistical division 
of NADA. Millions of actual used 
car sales were available for com- 
parison and analysis. 


provided an answer to unfounded 
reports that used car prices were 
soaring under the impetus of the 
National Defense Program, when 
as a matter of fact prices have 
declined in following the normal 
course of used car depreciation. 


Based on the chart, “Percentage 
Deviations of Used Car Sales,” the 
current market has a long way to 
go before it approaches the run- 
away market of 1937, when many 
used cars were bringing more than 
15 percent above normal prices. 
The chart shows that the present 
market is only 2 percent above 
the normal trend. 

From December, 1940, to May, 
1941, every year model has shown 
a depreciation, as follows: 1940 


























Release of the study at this time | model, $41.86; 1939 model, $29.82; 
| was particularly significant in the|1938 model, $20,44; 1937 model, 
information it revealed on the cur-| $21.48; 1936 model, $20.62; 1935 
rent trend of used car prices. It| model, $14.56; 1934 model, $14.42, 


and 1933 model, $9.38. 


The NADA study points out, how- 
ever, that there are indications of 
price advances, confined to differ- 
ent year models in scattered dis- 
tricts. 

“One factor differs markedly in 
the current market as compared 
with the relative rise in prices 
preceding 1937,” NADA states. “In 
the 1937 market, pressure on prices 
was from the bottom. People were 
returning to work and needed 
cheap transportation, so that the 
prices of older cars stiffened before 
those of later models. As people 
were able to better their financial 
situation the demand worked 
through later model used cars and 
finally to new cars, strengthening 
prices all along the way. 

“In the current situation the 
factors seem to be reversed. The 
market prices of used cars are be- 
ing raised from the top, with a 
very active new car market leading 
the way to relatively higher prices 
for later models of used cars. The 
chart shows that only these later 
models are above the normal trend, 
whereas some of the earlier models 
are still below normal. 

“The market for cars from six 
to 10 years old has not strengthened 
greatly because the average car 
buyer at present already has some 
sort of transportation. He is inter- 
ested now only in bettering it by 
having a later model or a new car 
before taxes are raised or price 
increases are brought about by 
some other factors.” 


N.J. Bus Operators Seek 
Change in Leadership 


NEWARK, N. J.—A movement 
has been started for a change in 
leadership of the New Jersey Mo- 
tor Bus Assn., composed of intra- 
state and interstate independent 
operators, which has elected the 
same men to office heretofore 
without an opposition slate in all 
six years of its existence. 

At a recent meeting here attended 
by 22 of the organization’s 26 direc- 
tors, it was announced that a rival 
slate will be offered. Such heated 
discussion followed that it was de- 
cided to postpone nomination of 
officers until September to allow 
eliminate the present method of|the directors to consider the situa- 
trucking scrap and release trucks|tion in calmer vein over the 
and drivers for other purposes. | summer. 





GM Trucks Used 
As Theaters for 
* e 

Military Camps 
NEW YORK. -— Seven mammoth 
streamlined trucks originally de- 
signed for the widely known Gen- 
eral Motors “science circus,” Parade 
of Progress, have been converted 
into self-contained touring theater 
stages and loaned by GM to the 
Citizens Committee for the Army 
and Navy, Inc., which is presenting 
entertainment in military camps 
throughout the country. 

The first two trucks to be used 
for this purpose were loaned to 
the committee for a tryout of the 
portable show idea at Camp Dix, 
N. J, on May 28. The experiment 
was approved that evening when, 
due to the adaptability of the 
trucks and the ease with which 
the equipment was set up, taken 
down and moved on, three com- 
plete shows were given, each in a 
different location at Camp Dix. 
The sides of these trucks open 
up, forming a stage 18 feet long, 
13 feet wide and 9 feet high. The 
field theater can be set up and 
made ready for a performance in 
less than 15 minutes after arrival. 
Following the success of this try- 
out, the committee asked GM for 
more such trucks. It so happened 
that the corporation was able to 
make five others available since 
only a few months ago the travel- 
ing science show, now on nation- 
wide tour, was completely rehabili- 


tated with new streamlined truck 
units. 














Pontiac Begins Work 


On Salvage Addition 
PONTIAC.—Preliminary work on 
an 8,000 square foot addition to 
the Pontiac Motor division’s sal- 
vage plant has been announced by 
2 2: Klingler, general manager. 
The new space will facilitate han- 


scrap a month by the division. 
The steel and brick addition to 


enclose a railroad spur which will 
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RECIPIENTS of honorary degrees of Doctor of Laws last week from Wayne 


University, Detroit, were, left, Henry 


T. Ewald, president of Campbell-Ewald 


Co. and, right, Charles E. Wilson, president of General Motors Corp. Ewald 
received his degree for services to Detroit, while Wilson’s award was for his 


leadership in American industry. 





Voluntary Action of Business 


Seen Aiding Inflation Control 


Special to Automotive News 
EW Y K.— The hope in 
Washington is that control of con- 
sumer credit can be brought about 
through the voluntary action of 
business, it was asserted here by 
Nathaniel H. Engle of the Office 
of Price Administration and Civil- 
ian Supply, who added that the 
chances of controlling inflation are 
heightened by the cooperative atti- 
tude being shown by business. 

Addressing the 29th annual con- 
ference of the National Retail 
Credit Assn., held here June 16-19 
at the Hotel New Yorker, Engle 
said OPACS was watching the in- 
stallment situation closely, but that 
no public policy as yet had been 
formulated. Noting that consumer 
durable goods would be affected 
this year when out of a national 
income of $85,000,000,000 a total of 
$17,000,000,000 would represent 
national defense, he suggested that 
selective credit granting, more al- 
lowance for taxes in determining 
income bases and closer checking 
because of mobility of workers 
were three things credit executives 
should watch. 

Several speakers at the conven- 
tion asserted that programs of 
voluntary control already being 
initiated and further steps by in- 
stallment sellers would obviate 
need for federal regulation to con- 
trol consumer credit terms. 

“Federal regulation of consumer 
credit terms is unnecessary, at 
least to achieve the announced ob- 
jective of decreased buying of con- 
sumer goods in order to make pro- 
duction facilities available for de- 
fense,” it was declared by E. A. 
Mattison, president of Timeplan, 
Ine., Chicago. “If consumer goods 
production is necessary for defense, 
and no doubt much of it will be, 
wouldn’t it be better to curb pro- 
duction horizontally by priority re- 
strictions of raw materials or 
agreed reductions with the manu- 
facturers, as in the case of auto- 
mobiles? It would seem a much 
faster way to accomplish the ob- 
jective. 

“It would take legislative pro- 
cedure to establish federal control 
over consumer credit, because not 
only would the sales financing 
agencies have to be regulated, but 
likewise every retailer and all 
eash lending activities as_ well. 
Even with such regulation there 
would still be the cash buyer who 
presumably would be free to buy 





Olds Promotes Green 
To Detroit Sales Post 


LANSING. -—— Appointment of A. 
H. Green as assistant zone manager 
jin the Detroit area was announced 
‘last week by D. E. Ralston, Olds- 
mobile’s general sales manager. 

Green was promoted to the field 
organization from the Oldsmobile 
general offices here, where he 
‘served as assistant to Oldsmobile’s 


business management manager for | 


the past five years. 


all the consumer goods that were 
available, but the wage-earner de- 
prived of his purchasing power, ob- 
tained through consumer credit, 
would be discriminated against and 
deprived of his share of the avail- 
able production.” 

Henry H. Heinmann, executive 
manager of the National Assn. of 
Credit Men, told the conclave that 
“our best contribution to national 


| defense can be the improvement of 


credit techniques and practices.” 

“In a sellers market,” he stated, 
“there is always a tendency to 
work more closely to a cash basis. 
Temporarily this may be justified, 
but credit properly handled has a 
potentiality for expansion in a 
nation and the improvement of a 
standard of living far beyond cash 
transactions. Credit transactions, 
therefore, should not be liquidated 
during periods of economic stress. 
“Common business sense will tell 
industries that are engaged in the 
installment business that payments 
must be somewhat larger and the 
time element for the duration of 
the payment somewhat shorter dur- 
ing this period. The companies sell- 
ing on the installment basis are 
already putting into effect pro- 
grams of this kind.” 


White Appoints Tobin 


Division Sales Head 


CLEVELAND. — J. N. Bauman, 
vice-president and general sales 
manager of White Motor Co., an- 
nounces the appointment of Paul 
Edward Tobin as sales manager of 
the company’s retail truck division. 
This division covers the sale of 
the heavy-duty Super Power line 
through branch outlets and to na- 
tional accounts. Tobin’s 13 years 
previous connection with the auto- 
motive industry gives him a wealth 
of background for his new position 
with White. 





Pete Wemhoff's Fourth Dimension 
offers news of automotive advertising. 
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Quality Assured 
In 1942 Models, 
Hufstader Says 


FLINT.—“The word ‘ersatz’ does 
not belong in the automotive vo- 
eabulary,” W. F. Hufstader, vice- 
president and general sales man- 
ager of the Buick Motor division, 
declared last week in what amounts 
to a credo of the industry, pledging 
the maintenance of high standards 
of quality in cars of the 1942 model 
year. 

“*Ersatz’ implies an inferior sub- 
stitute or makeshift,” Hufstader 
said, “and the whole history of 
the industry is proof that inferior 
substitutes or makeshifts have yet 
to find their way into this American 
product; that American skill and 
ingenuity are more than equal to 
the problems at hand.” 


No motor manufacturer has re- 
vealed any details of 1942 models, 
but Hufstader takes a look at the 
record of the industry as the basis 
of his forecast that the inventive- 
ness of the American mind will 
enable it to meet the challenge of 
all-out defense, and the prospect 
that the defense need for the in- 
dustry’s manufacturing skill and 
facilities is likely to increase rather 
than decrease in the coming 
months. 

“It has been the experience of 
the industry since its inception that 
every year, virtually since the turn 
of the century, has been one in 
which improvement has been shown 
both in the mechanics and engi- 
neering of automobiles and in 
methods for their production,” he 
declared. 

“This industry has never stood 
still, whatever the economic or 
political circumstances of the coun- 
try, nor is it likely to stand still, 
now that the nation is facing crit- 
ical world problems of the greatest 
magnitude. Rather, the industry 
will contribute, perhaps more than 
any other, to the solution of those 
problems, and by the very fact of 
this huge contribution will improve 
product and manufacturing skills 
and the service of its product to 
the public.” 


Drum, Lowry Named 


Officers by Willys 


TOLEDO.—Vernon R. Drum, vet- 
eran automobile builder, has been 
elected vice-president in charge of 
manufacturing of 
Willys - Overland 
Motors, Inc., and 
Lester F. Lowry 
has been elected 
treasurer, accord- 
ing to Joseph W. 
Frazer, president. 

Drum began his 
automobile career 
as a tool maker 
in 1908. From 
1920-24 he was 
chief inspector at .R.D 
ae 
and then joined the Chrysler Corp. 
as operations manager in the Jef- 
ferson plant, Detroit. Before re- 
turning to Willys-Overland as ope- 
rating manager on Dec. 15, 1940, 
he was president of Logan Gear 
Co. Lowry, who was formerly in 
the accounting field, joined Willys- 
Overland Sept. 15, 1939, as assistant 
treasurer. 
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Freight Combine 
Formed by Seven 


Eastern Truckers 


RICHMOND, Va.—Formation of 
a great motor freight combine in- 
volving seven of the largest truck- 
ing companies in the east, several 
of them operating through Rich- 
mond, has been announced here by 
Virgil R. Goode, counsel for Barn- 
well Brothers, Burlington, N. C., 
and spokesman for the Horton Mo- 
tor Lines, Charlotte, N. C. 


Approximately $25,000,000 of freight 
revenues and 3,500 trucks are in- 
volved. 


The company has signed agree- 
ments pooling the stock ownership 
into a new company to be known 
as Associated Transports, Inc., each 
company’s identity, service, and 
personnel to be preserved, although 
their trucks now operating in the 
territory between Boston and New 
Orleans and intermediate eastern 
and southeastern points, will be 
under one control. 

Papers are being prepared for 
submission to the Interstate Com- 
merce Commission for that body’s 
approval. Goode said the organ- 
izers anticipated early approval of 
the combine by the government. 


The companies in the merger are 
Horton Motor Lines, Charlotte, N. 
C.; Consolidated Motor Lines, Hart- 
ford, Conn.; Barnwell Brothers, 
Burlington, N. C.; McCarthy 
Freight System, Taunton, Mass.; 
Moran Transportation Lines, Buf- 
falo; Southeastern Motor Lines, 
Bristol, Va., and Transportation, 
Inc., Atlanta. 


Meanwhile union truck drivers 
throughout this section of the coun- 
try announced last week that firm 
protests would be lodged before 


the ICC against the proposed 
combine. 
“The international organization 


of union drivers,’ W. Dan Ander- 
son, business agent of the truck 
drivers’ local, said, “is unalterably 
opposed to the merger, on the 
grounds that we feel it will curtail 
employment for countless drivers 
in the east.” 


Cadillac Gains 
Cover Wide Area 


DETROIT.—The diverse location 
of strong spots on the automobile 
sales map was emphasized last 
week by a report on the best 
Cadillac business states in com- 
parison with 1940. 

List of the top 10 shows one 
state in the New England area, 
one in the far west, three in the 
central east, one in the middlewest, 
one in the south, two on the Pacific 
coast, and one in the southeast. 

“In previous years Cadillac sales 
have usually shown the largest in- 
creases in sections of the country,” 
said D. E. Ahrens, general sales 
manager. “This year, apparently, 
sectional boundaries mean less.” 

Ahrens listed the leading states 
in Cadillac business increases in 
the following order: Vermont, Loui- 
siana, Washington, Maryland, Utah, 
Oregon, South Carolina, Virginia, 
Michigan and West Virginia. 





Boston Opens Fight 
Against Fuel Rationing 


BOSTON.—Boston motor groups 
are not going to let New England 
be the goat on the question of re- 
stricting automobile use while in 
other sections there will be little 
or no rationing. William A. Thiba- 
deau, head of the Automobile Legal 
Assn., has issued a statement to 
its members requesting that they 
protest to their senators and 
congressmen to back up mani- 
festoes he has sent to every New 
England representative in Wash- 
ington. 

“Any needless restriciion of the 
use of gasoline in the New England 
states should be prevented,” he 
writes. “Such a restriction would 
work a needless hardship on the 
thousands of New Englanders 
whose livelihood is catering to va- 
cationists and recreation seekers.” 


Mainland Appointed 
EDGERTON, Wis.—Russell E. Main- 
land, who recently resigned as super- 
intendent of the planning department 


at the Kenosha plant of the Nash- 
Kelvinator Corp., after 26 years with 
the firm, has been named general 


manager of the Highway Trailer Co. 


here, 
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‘Customer is Always Right’ Policy Pays 


AUTOMOTIVE NEWS, JUNE 23, 1941 





Service Revenue is Boosted 


From $87 to $2,000 Monthly 


SAN FRANCISCO. The old 
story that the “customer is always 
right” is more than a fine-sounding 
aphorism — it is solid, down-to- 
earth business sense. 

That is the opinion of Ira Gerow, 
service manager for the Boas Mo- 
tor Co. here. And Gerow speaks 
with authority, for he has de- 
veloped his firm’s Pontiac service 
business from a first month’s total 
of $87 in April, 1937, to a $2,000 
monthly figure today. 

Behind such a healthy, consistent 
rise in customer labor performance 
there is a sound philosophy of 
business, and this is the way that 
Gerow himself expresses it: 

“First of all,” he says, “give the 


Chicago Dealers 


Used Car Stocks 
Hit Year’s Low 


CHICAGO.—Used car inventories 
of Cook county dealers bucked the 
trend of new car registrations dur- 
ing May, the monthly sales and 
inventury report of the Chicago 
Automobile Trade Assn. revealed 
last week. 

Whereas new car registrations 
mounted to a new all-time monthly 
high of 19,738 units last month, 
used car inventories stood at a 
31.8 days’ supply on June 1, a 
drop from 35.7 days on May 1, and 
the low point of the year thus far. 
The supply also was below the June 
1, 1940, figure of 34.9 days. 

The 201 reporting dealers had 
13,426 used cars on hand June 1, 
the survey showed. 

Except for 1932 models, the days’ 
supply of which was unchanged, 
all yearly models had a decrease 
between May 1 and June 1. Those 
from 1937’s through 1940’s experi- 
enced an average decline of four 
days in supply. In the matter of 


individual makes, all but three 
shared in the decreases. 
Here’s the comparative days’ 
supply by yearly models: 
Age June 1 May 1 
pS | Seer ee 36 44 
if |. ee 45 48 
Ds od5s0ic 35 40 
a ee 34 36 
DPORIB. «66.055 29 32 
a: 26 30 
CPOE. .o0s%s 19 23 
SPOGIS....5....: 16 16 





Wis. Dealers Sign Pact 
With Salesmen’s Union 


RACINE, Wis.—Eight members 
of the Racine Automobile Dealers 
Assn. and the CIO Retail Clerks 
local reached an agreement last 
week covering automobile salesmen 
who joined the clerks local recently. 


The union had called a strike 
at Hulbert Bros. to enforce similar 
demands made on_ seven other 
dealers. Members of the CIO ga- 
rage mechanics local organized a 
sympathy strike there. 





customer what he wants. Be a 
good listener and let him blow 
his top if he feels like it. Listen 
to his troubles and you'll find that 
he’s cooled down plenty by the 
time he has finished. 

“Second, slip yourself into the 
customer’s shoes and try to see 
his side of the story. It’s possible 
that you might be wrong—we’re 
all human, you know. They’re still 
looking for a perfect man. 

“Third, always give the customer 
the benefit of the doubt. Sometimes 
it may cost you a little more money, 
but in the long run it will repay 
you plenty. That’s because the cus- 
tomer will see that you're willing 
to help him. It wins his good will 
and brings you his repeat business. 
What’s more, he’ll start sending his 
friends to you, too. 

“Fourth, humor the customer. He 
might come in and ask you to do 
something that seems perfectly 
screwball and unnecessary. But do 
it anyway, because that nutty little 
request of his means a lot to him 
—and he’s the man who keeps you 
in business. Play up to his whims. 

“Fifth, when a man comes in to 
get a squeak or a rattle fixed don’t 
become so _ interested in_ selling 
him a large repair order that you 
forget to fix what he originally 
came in for. It’s perfectly all right 
to sell him added service if he 
needs it, but be sure you fix that 
original squeak. 

“Sixth, expand your shop facili- 
ties and equipment to accommodate 
your customers’ needs. The average 
dealer is completely sales minded 
and doesn’t pay enough attention 
to service. As a result, the service 
department can’t function properly, 
and lots of customers go away 
dissatisfied.” 


U. S. to Train Farm Boys 


For Defense Industries 

WASHINGTON.—Lots of farm 
boys are going to find their way 
into local automobile service sta- 
tions, woodworking establishments, 
and even the big industrial plants 
producing defense equipment if 
the government’s “Out - of - School 
Rural and Non-Rural Youth” de- 
fense training program is a suc- 
cess. 

Under this program special 
courses have been provided for 
young men and young women who 
want training for mechanical work. 
The U. S. Employment Service, in 
cooperation with the Agricultural 
Education Service of the U. S. Of- 
fice of Education, has arranged for 
their registration by public em- 
ployment offices. Upon completion 
of the courses the placement fa- 
cilities of the state employment 
services will be available to those 
who want jobs. 





Name Changed 
HARTFORD, Conn. — Harrington- 
Hudson Co. has taken over the fran- 
chise for wholesale and retail distribu- 
tion of Chrysler and Plymouth cars 
in this area. The company’s name 


will be changed to Harrington-Palmer 
Co., with officers remaining the same. 


INTRICACIES of the modern automobile engine were explained to 38 young 
women in Boston last week at the Noyes Buick Co.’s auditorium, as a_ part 
of their instructions in the Massachusetts Women’s Civilian Defense School, a 
group organized by Natalie Hays Hammond. Photo shows instructor Harold 0. 
Sturgis, using a Buick cutaway engine as a means of teaching the fundamentals 


of design and operation to Janet E. 
and Elvine Richard. 


Walker, Janet Morse, Mrs. George Bahm 



















“I rate my first sale, 





F. M. Miller 













to sun-stroke. 


My First Sale 


ROM the day he stepped into the automobile picture in 1910, 

Franklin M. Miller has been with only one organization, the 
Buick, in Chicago. Since 1917, he has headed the West Side Buick 
Sales Co., located in the heart of a populous area. 
in 1911, as the most dramatic and memor- 
able of my career,” Miller said, : 
details. “The vehicle was a Buick two-cylinder 
truck of one ton capacity, the prospect a laundry 
owner, and the setting a demonstration on a 
cold, windy, snowy day. At the time I was a 
salesman for the Buick branch. 

“As was customary in that era, the toughest 
job was selling trucks against horses. Companies 
then were loyal to Old Dobbin and _ skeptical 
about the superiority of trucks. I had different 
ideas, and despite the elements, I put over my 
chief argument, which was that trucks with 
their wider radius of operation gave commercial 
firms an opportunity to build up more trade 
than by using equine power. 

“Our demonstration proved that the Buick would cover four 
times the amount of territory possible with horses; that it wouldn t 
fall down on slippery streets, and that it ‘ate’ only while working. 
Even in the dead of winter, I talked a bit about summer service 
and the ability of trucks to keep going without the horse allergy 


“The truck I demonstrated was intended for long-haul work 
about the city. I not only made the sale of that truck but of four 
Buick passenger cars to the same man during the years following. 





in reciting the 


Ford Grants Union Shop; 
CIO Label Allowed on Cars 


(Continued from Page 1) 


Thomas, president of the UAW- 
CIO, signed for the union. 


The broad terms of the contract 
followed the regular Ford proce- 
dure of “no half way measures” 
but going all the way and indicat- 
ing that Ford is again taking the 
lead as “labor’s friend.” 


Edsel Ford, president of the com- 
pany, issued the following state- 
ment late Friday: 


“The Ford Motor Co. has always 
considered every labor problem 
from the viewpoint of its working- 
men. 


“Through the years, it has vol- 
untarily instituted changes. that 
were not only of immediate benefit 
to Ford workmen, but, by example, 
had a far-reaching effect in im- 
proving labor conditions elsewhere. 

“On May 21, at the National 
Labor Relations Board election in 
the Rouge and Lincoln plants at 
Dearborn and Detroit, Ford work- 
men voted overwhelmingly to be 
represented by a union and desig- 
nated the UAW (CIO) as their 
collective bargaining agent. 


“As the company now views the 
situation, no half-way measures 
will be effective. We cannot work 
out one scheme of things for some 
of our workmen and another 
scheme for the remainder. So we 
have decided to go the whole way. 

“Such an agreement was signed 
today (Friday). It covers the Rouge 
and Lincoln plants and, as they are 
organized, will cover all the com- 
pany’s plants throughout the United 
States. 

“It provides that they shall be 
union shops; that the company 
collect the dues of the workmen 
for the union; that rehiring of 
men, after layoffs, shall be gov- 
erned by a_ seniority based on 


Retread Tires Hailed 


As Solving Shortage 

ST. LOUIS.—American motor- 
ists need not fear a tire short- 
age, in spite of the increasing 
requirements of the National 
Defense program, Clifford C. 
Simpson, executive director of 
the National Assn. of Independ- 
ent Tire Dealers, said last week 
at a district conference at Hotel 
Statler here. 

Simpson asserted that retread- 
ing of tires, already adopted by 
most of the trucking industry 
but generally frowned upon by 
private drivers, could avert any 
shortage. “The retreading pro- 
cess has been tremendously im- 
proved in the past few years, 
and any doubts as to the safety 
and wearability of retread tires 
is erroneous,” Simpson declared. 





| sitdown 





length of service and ability to 
perform the work required. The 
agreement also provides for the 
dismissal or settlement of all labor 
and civil suits, brought or pending, 
by the union or its members against 
the company throughout the United 
States. 


“Until time has given us oppor- 
tunity to see how the agreement 
works out in actual practice, we 
are not, of course, in position to 
comment on its various provisions 
but we hope, very sincerely, that 
it attains the ends sought and 
results in peaceable and uninter- 
rupted production, that the com- 
pany’s operations toward national 
defense shall not be hampered in 
any way.” 

Earlier Friday, arrival of Bennett 
on the scene was interpreted as 
an indication of a settlement, since 
it was previously reported that 
Bennett would keep in close touch 
with the proceedings by telephone 
from Detroit until a climax was 
close at hand and then would be 
called in for final approval and 
signing of the contract. 


Appearing together before the full 
board of the NLRB Friday, UAW- 
CIO representatives and counsel 
for the company had asked for 
dismissal of the remaining suits. 

Negotiations were carried on in 
Pittsburgh since last Monday after 
a hitch developed in conferences 
held in Detroit. It was agreed to 
move the negotiations to Pitts- 
burgh to allow Philip Murray, 
president of the CIO, to sit in on 
the conference. Negotiations were 
then switched to Washington late 
Thursday night. 


Meanwhile, the labor picture as 
a whole in the automotive in- 
dustry was comparatively clear last 
week, with the continued strike at 
the Douglas & Lomason Auto 
Parts Co. the only major trouble 
encountered. As yet, none of the 
motor companies supplied by 
Douglas & Lomason have been 
seriously affected, since the com- 
panies were fairly well stocked 
with parts, but some concern was 
being felt over a_ possible heavy 
output drop if the dispute is not 
quickly terminated. 

Friday morning an unauthorized 
strike occurred in the 
Chrysler division's body plant here, 


|when 450 men refused to work be- 
|cause the company had disciplined 


a union member. This completely 


|closed the body plant and also ne- 
|cessitated a 
|Chrysler division main plant due 
to a lack of materials. A total of 
| 5,000 men were affected by the dis- |. 


shutdown 


at the 


pute, but it was expected that the 


| difficulty would be straightened out 


and the plant would be open Mon- 


| day morning. 


USED CARS—SERVICE 


Dividends 


Used Car Auction 
Wholesale Price; 


$3 $3 3 63 5 25 03 25 eS OF HS eS Od OS 


Ct Ot ead Se St St St St dd St Ot or ot 


St. Louis 
June 5, 1941 


Oldsmobile 
LaSalle 
Plymouth 
Chevrolet 
Ford 
Chevrolet 
Plymouth 
Oldsmobile 
LaSalle 
LaSalle 
Ford 
Ford 
Buick 
Dodge 
Nash 
Packard 
Ford 
Nash 
Plymouth 
Chevrolet 
Chevrolet 
Plymouth 
Ford 
Pontiac 
Mercury 
Plymouth 


Chevrolet 
Pontiac 
Chrysler 
Ford 
Oldsmobile 
Plymouth 
Chevrolet 
Ford 
Chrysler 
Chrysler 
Mercury 
Dodge 
Ford 
Mercury 
Plymouth 
Chevrolet 
Ford 

Ford 

Ford 
Plymouth 
Chevrolet 
Dodge 
Ford 

Ford 

Ford 
Oldsmobile 
Ford 
Lin.-Zephyr 
Packard 
Chevrolet 


Ford 
Oldsmobile 
Plymouth 
Chevrolet 
Ford 

Ford 
Oldsmobile 
Dodge 
Ford 
Oldsmobile 
De Soto 
Chevrolet 
Ford 

Ford 

Ford 
Dodge 
Chrysler 
De Soto 
Plymouth 
Plymouth 
Plymouth 
Buick 

Ford 
Packard 
Chevrolet 
Chevrolet 


Chevrolet 
Plymouth 
Chevrolet 
Chevrolet 
Ford 
Ford 
Ford 

Ford 
Hudson 
Plymouth 
Chevrolet 
Ford 
Oldsmobile 
Packard 
Chevrolet 
Chevrolet 
Ford 
Oldsmobile 
Ford 
Chevrolet 
Ford 

Ford 
Dodge 


Plymouth 
Plymouth 
Chevrolet 
Dodge 
Oldsmobile 
Chevrolet 
Plymouth 
Chevrolet 
Ford 
Oldsmobile 
Ford 

Ford 

Ford 

Ford 
Plymouth 
Chevrolet 
Ford 
Chevrolet 
Plymouth 
Ford 

Ford 
Chevrolet 
De Soto 
Ford 

Ford 

Ford 

Ford 

Ford 
Oldsmobile 
Willys 
Ford Del. 
Ford 


Plymouth 
Dodge 
Ford 
Chevrolet 
Ford 
Plymouth 
Chevrolet 
Chevrolet 
Chevrolet 


2-door 
Fordor 
4-door 
Fordor 
2-door 
Sedan 
Coupe 
2-door 
4-door 
4-door 
Tudor 
Tudor 
4-door 
4-door 
2-door 


Tudor 
Coupe 
Tudor 
Coupe 
Fordor 
2-door 
Coupe 
Fordor 
Sedan 
Coach 
. . 


Tudor 
Sedan 
Fordor 
2-door 
4-door 
Fordor 
2-door 
Coupe 
Coupe 
Coupe 
4-door 
Coach 
2-door 
Fordor 
2-door 
Panel 
Tudor 
Tudor 
Pickup 
Coupe 
Tudor 
Pickup 
Coupe 
Fordor 
4-door 
2-door 
Tudor 


2-door 
2-door 
* * 


4-door 
4-door 
4-door 

4-door 
Coupe 

2-door 
Tudor 

Fordor 
4-door 
Fordor 
4-door 
Tudor 

2-door 
Pickup 
2-door 
4-door 
4-door 
2-door 
Tudor 

Coupe 

2-door 
4-door 

4-door 
4-door 
2-door 


2-door 
. 


. . 
2-door 
2-door 
4-door 
Fordor 
2-door 
Tudor 
4-door 
2-door 
4-door 
2-door 
Tudor 
Panel 
Coach 


2-door 
Coach 
4-door 
Fordor 
2-door 
4-door 
4-door 
Tudor 
Coupe 
> * 
2-door 
Tudor 
2-door 
4-door 
Coupe 
2-door 
Coach 
2-door 
2-door 
Coupe 
4-door 
2-door 
2-door 
4-door 
Sedan 
Fordor 
4-door 
2-door 
Coupe 
Tudor 
2-door 
Coupe 
4-door 
Truck 
4-door 
4-door 
2-door 
Coupe 
2-door 
4-door 
Tudor 
2-door 
cn a 
Sedan 
4-door 
2-door 
2-door 
2-door 
4-door 
Coach 
2-door 
2-door 


aa 


o<<<<<< 
aAaa: 


QE 
39 
36 
Se Be 


SISK 


agaaanaaaaaa 


= 
Q 


Good 
Good 
Good 
Good 
V.G. 


Good 


V.G. 
V.G. 
V.G. 
V.G. 
V.G. 
V.G. 
V.G. 
Good 
Good 
Good 
Good 
V.G. 
V.G. 
Good 
V.G. 
Good 
V.G. 
V.G. 
V.G. 
Good 
V.G. 
Good 
Fair 
Good 
Good 
V.G. 
Good 
V.G. 
V.G. 
Fair 


V.G. 
Good 

Fair 
Good 

Fair 
Good 
Good 


Good 
Good 
Good 
Good 
Good 
Good 


Good 
Good 


Good 
Good 
Good 
Good 
Good 
Good 
Good 
Good 
Good 
Fair 
Good 
Good 
Good 
Fair 
Fair 
V.G. 
Good 
Good 
Good 
V.G. 
Good 
Good 
Fair 


Good 
Good 
Fair 
Good 
Good 
Fair 
V.G. 
Fair 
Fair 
Fair 
Fair 
Fair 
Fair 
Good 
Good 
Bad 
Bad 
Bad 
Good 
Good 
Good 
Good 
Bad 
Bad 
Good 
Good 
Fair 
Fair 
Bad 
Good 
Fair 
Fair 


Fair 
Good 
Fair 
Good 
Fair 
Fair 
Good 
Fair 
Fair 





130 
130 





Alabama 


Arizon® 
Arkansas 
Californi 
Colorado 
Connectic 
Delaware 
Florida 


Georgia 





Idaho 
cities 
Illinois 


asannnaanl 
Indiana 


| 


| 


Kansas 
——— 
Kentack: 


aint 
Louisian 


| 


Marylan 


| 


Massach 





Michiga' 














Montan 





Nebras 





Nevada 





New Hi 





New J 





New M 





New Y¥ 





North 





North 





Ohio 





Oklah 





Orego 





Penns 





Bhod 














— (589)—17 
41 
23, 19 
VE NEWS, JUNE 
OTI 
AUTOM 
ce 


940 
1941-1 
April, 

tions, All States for 

Registrati 

New Passenger Car 

ds 


1d 
& Arno 
rlock 

by She 

ty area 

ork Ci 

and for New Y 

& Co., 

L. Polk 

by R. 

supplied 

Figures 




































































































LIATED STATES 
-AFFI 
NON . 
at 
é Alabama 
5 a 
2 "41 Arizon 
RAL MOTORS = 1 ore 
= ee | 22 |°41 Arkansas 
© 1222)? 
= be . 54 775140 
© = o< | 114 | ia 
a 2) 2!| 3 f aS "S| Rect] t8 a1) 30 | 24s6lrat ae 
e s | 5 
: na a = c = & a 854! H| eee : is q ri ee "41 lorado 
sie|, ae 3 | oc} 65 By isa) faa] 18 S| isl =f i] 16 89] $1208)41 = 
a + 3 ~ E =o a | © 223| a a él 23 3 = 1081) 33) _ 199 ticut 
ATES = : : & | Om $6] tear Sel isl = 6 | 938 G21) 539 ~ | ers — 
8T 296 21) 1 88 366 53 6 3} 4 ; 2713 
aaa] Seq] Ne 33] 294 3} Sai) 14 tne 57a — 
544 4 2 8 2 4 "40 
‘aol ‘es 83S sol "85 83 "S31 asl aig 175| 8101 3843 0} 66 t 235 i ae ida 
Ces "40 o 6 $s in 180 19) 4 53} . 14840) oere | 175| 1 606 7 61 190 zi¢ 160 | 1600 ap — 
48 166| 3] 65 2923| 8967| 2798) 1 tS im i 1130}" 
ma “4a| 19 207] += 381 103) 4) 2141) 1437) 485 7 147 33 161} 1 7 52 1 41 ieorgia 
Alaba' 116} 53} 301 76| 642 | 1246| 1807 40 2 1022 28 4| : 46 5298 |"4 * 
; 95} 1 2676| 6 2) 4445] 266 245| 4 148 927 14, 2 ig] Sas 
Si 40, S| S8 onl al i) i ae] 149 ii . in) a ho 
62° jzona ‘ 39 3089) 75) 15 1 829 45 13 "41 Ida 
Tar 40 1931 3) 49 8 153 175 3 236 10 6786)’ 
6 1335 255: 4 734 4 73 26| 4 86 | 6 3|'40 
HS as “40, “o6] *S35] 1982 627 Soe 38 8 fol geri Sa0e B| 30 7 a ae ioe} | 87 inois 
8 06 9 206 5 05 11 | "41 nl 
5) Arkan *40; 7 79) 232 » 627 216 Ep 406 - 867 5 112] 19s 39 91 . 102 4 40 . 
Bt “7 41) 172 55| 187 2395 s 105 167 10 618 7 es 118] 8 72 Pe 39 80 | — ; diana 
si | Califor 40) 108 56| 532 908] ies 7, See] 7G3 ias5] 62l| 62 B3| 1237] 33110 331 isl 74 7 were = 
54 72 386 | 140) 19| 310 1485] ai| i8s| 358 49 iol 39307 
4s 41] 35 173 359 104] $11 164 52| 153 15 44 1024 10 Towa 
4; Jorado — 7 200 195 228] 1148 69 135 21) 10 597 881 al 
| Co —_ 40| 74| 3 55 1 ma ii 3 13 17 go der 
4 | 13 | 1 787 2| 8| 1 4i| 300 a = 7 at's 
4 cantons 41 Fe i6 a 6| 1389 PY “4 303| Ted as 61 5 a) 3 16 ct 707 818 al = 41 nsas 
© | Connee "40; 23 oes) Sae| 1988 | | 3 600! 3491 10 49391 13217 o73| isl fas 1) s574yrat 7 
- i 48 597 1 15 oe) sees 7028 
© are ‘al 243 : ‘985, 330183 701 il 600 B| 18] oe B51 3651 149 4l 4 tucky 
| Delaw ae 238, Sail tae "| 3811 90 | ig9r3| S008] Je bas| izeal Se ml Sst 2 pared Br es 
43; 2 7 8 
% 1! 175) Hl 229) 339 a 3 2673! std — 62) 53 248] 17 32 iz 91 101 | = = isiana 
| Florida 40) 88 ne jai] tog ieos| 3 fase] 1485] 40 84| 1813 : tor Fa] 180 | seer ne 
4i: 52 9 9| 71 372 55 igo) 105 3 3967 
42 6 358: 344 "1 44 22| 89 10 107 10 
40h ; "41 26 9188 2684! 118 617 1607 5| 1 a 185 1 41 Maine 
365" Georgia "40 44 2018] 4756 7260 84) 4502 552 4321| 555 s in| oe $3 ees 0 
r 663, isis] sane aa] 8] 383 Sel $3eal 1621 1527 71 = 2| S965 
Idaho "2017835 Ga = ia19| 2500] a8 = aio $18] $02 aaa 338/27 1631 foil isl 7 a iva] cd Ber Maryland 
"4 8 19} 6 15 3 133 15 3 40 
a aus va oe 219) a 933 tase 391 = 18141 7 338) — 805 16 = 1136) 60 a 46 #| : 7485/41 Massachusetts 
3% : ma = me sel aes ee a OSs |) 6S] dite 
i — vil 250) 128 360| faa! 1282] $361 43] 1681) 301! 348 B44) 1910) 27 3 477] 19) 38 153 159) 217) ar29gi a1 Michigan 
36 77 a 369 12 306 2 514 81 3 | oe 
| ————— fil 13] 73] 266 a] 1221] $69) 43 ior| scl 10 ss £ 3 a “ali “4 innesota 
. | 183 72 957 = i 831 319 147| M 
| tow “40 2 @ 381 a 986 2871 1508] 428 16] 731 asl $3] 3 4) S| geuerican 
39 73 7 57 11 pi 
3 | i 68 vm SS a a |S gai 36 | "41 ississip 
1 eases "40; 14 246 580 21 en| das gees] a fil $20 | 2 lan = 
32: 57| 85] 307 209 3 553 2618 302 2528 1061 2 3 1 9874 
2 2 om S| = | 3 a i + || uri 
32 ky "41) | 2 383 6| 23 2103 35| 3 2082 93 55, 1 63 121 330 2 |°41 Misso 
321 Kentuc *40) 158 81 67 121) 89} 2 10456 2119 00) 61 73 366 138 275 "40 
3 47 _ @ 9 | 15 | gurl Sees 72 0 2866 
a 2 a 6 6 OE ssi] fi] “35 | i20s| i20s| * 4576 1901 307 gal ier 2t 21 461 al ‘a ee 
an 4 3} 185 99 1 0 46 1| M 
31 Louisi "40! 7 7 463 1 1331 291 413 ~ 1293 340 aeeee 4576 226 - 32 5 18 28 | 1a "40 
1 4 1 0 
3 oil $88) 127) aes a Be BR ioral 8271 8s ail 72 23115 ie} igal sl "41 braska 
31; ine | 388 seis| Stee Soe7| 0rd eete, tems $401 10 as| ies} 199 1878/’ ” 
a Ma‘ °40 618 a 2615 4164 = 5067 731| 4511 1 22 a 840 13s -_ 16 | 1797|'40 
3h io Sl} sn ie $26] 48! 1 él a! i 7 6S 41 Nevada 
1 76 1 455 is76 7 3546 
an etts 40, Seal See] eae 202 631] 49 isa 7a — 6 | sl si “Sl = "4 pshire 
20 | Massachus “40, “589 437 13021 gaa8 ie} Sosl 13 7 oe = éi| fiel dsl Sal "84 | $8):d0 New Ham 
228 1 222 2 om] (Sat 5 4 Ss 2 4 
- a Ss a 2 SS 334 a: “ — @ a re "al Jersey 
x | Michigan 40, 38 7 273m as 3681 494 a wt Rp 81 10081 | 7 1 al 6 1 =e —_ 
x a 1200 28 3 2 14 37 2) 
sota 401 Salat igi] 33001 “ere B01 isl $7 mn oS 6F oe 1 4 810/741 ew Mexico 
97| 300 568 a7 200 170| 160 " 4| 17 9 : 16 561 1 York 
i - 194 9 11 5 10} 1 4 522 20 "41 w 
Mississipp oaal 246 21; 98 3 = 33 7. 120 231 sf 50 4) 32 302 a 431 | scat 108 = ” 
on Um CUS os 6 3) 18} cas if] 38 aS = 22,2 = nsoiian 
Missouri 40, Ba iss] S901 Sas | Mal 38 = 2S 333] ivas| a2 a nl ol 3 aes) Soret a 
a & i 4 | 7 1m| 38 1) 11 sl kal 
- a 149) 39 2 Ss 450 a 108 Bil 2178 97 283 2; 16 i 48°41 orth Dakota 
Monta "40; 105 3] lf se das on | i o| 3 8| 1074 | Bee7l-40 - 
7 2 ¢ | i 63 1773| ee] 4 mo © & 193] 6171 a8 il 8 41 Ohio 
| 12 2 190 595 3 2 11 72 148 0174 
Nebraska fol i9! S| Bisl 377 | 88] el Ss a) Oe) | el ee OS is 7 2 | 7380/40 
4 4 
“| el (Of $3001 igey| is | 48 4260, 240i See sel las $| 35) 41 ahoma 
41 924 1 65 | - 828 46 35 12 Ok! 
Nevada ‘40; 47 21 78st] jeei| $320 106, al 8 3008| 18946] 4260 re i, lg 27] 23408|"40 
hire | fe a | el Se) inn) «tl dan 3} is es 41 Geagen 
mps "41 3 109] 2| 1016 2613} 42| 430 3| 4 63 51” 
New Ha “fol “S93 va oe ae oes eee | 3h68| 138 182 23 a Ss | 3 sora 
69 6 6 455 1 5 29 94 9} ia 
New Jersey “a1 3 14 — 6703! — 4250 76 3315 280 = 635 3 585 4198 in a5| s 96) i 5014 5 Pennsylvan 
"4 56 617 33 5 99] 3 102 3 
. fies] iite| 2632 eH 7 8 3297; 1091 484 1 BS i] isl | 6 [41 o Estnnd 
ic *41| : 2 132 2 4 5 | 130 28 1 64 d 
New Mex al 1406 ; 395 y 123 89] 3 424) 2852| a 3297 20 ey 1282 106] res 45] il oea02 | 40 Bhe 
295| 10. | § : 252| 74 156 hy 1659) | 1176] 27 13 12| a 70} 896 a“ 17 11°41 Carolina 
New York aa| 388i | | oe 3 7 RE) st a | Sts | seselego South 
, 5 
: 28| HH 51 9311 aa 2| 333 74|_ 2 | x in| Stol S66 = os «( "41 Dakota 
lina - 1 21| 1 168 246 932 71 93! 177 th 
North Caro 40, ia | sees) see on ool 1870 359] is23| 343 as el Socal 3 | al St | 3656/40 a 
; 4 
h Dakota “40! “7551 5921 1596 $731 Teal 2751 2 ‘906| 175] 228 igi7i| 33791 138 = 43039! 55) | | | ssenyran oe 
Nort °40| 755 250 375 5 906 3228 2171 8 490 105} 24) 13631" 
9 1347 95 2 178. 476) 6 82 9} 41 ice 
Ohio "sol 101) 318] 408] 805! - 295] 5929] 1601 oes i502) 394 ~ 8 710! 22 “u a ————— 
°4 
171 216 3 29; 392| 228) 9 83 11| 7| 178 "41 v 
308} 83 2| 11509 2473 893 11) 5] 82 16 351! 1] 1 63} 145) 17363)’ 
jie 41) 02! | 604 7469 "6 m1 2 213 611 iy 131 71| 1| 89140 
Oklahom "40; 1 2406 4058 38) 73 319] 1166| 366) > 76) 47 15) 8|__ 128 ont 
isl i646! | 7 | | @ # | * a 4] 4 "41 vou 
3) 1 1 1268 231) | 1 309 6 7 56 204 323} 1675)’ 
~n “= eo ee i . il ital 38 sli! el [sails Vireina 
331 ial $8| 294! | sl a CUB 33| |__ 237 B49 1836 |’ a 
Pennsylvania a Sl OB gon} Basi 12 7 oy 1 ml Sa ss 6S $4} 40) 34 yO ire | vl 
Pennsy 40, 8 191 oy 322| 1h} | a3 Oe ioe, Sel sSeol 7 mw ¢ | 551 38 z 6392741 Washing 
1 = 147) = © 28 10} 33 8| 2| iets 
Island val ngs 22! 169 301 521 126316 163) 9) bad 3108) "| 42 244 44 18] 4 107| 5 | tees irginia 
Rhode 40) | Tl ie ist) 21] _126 Toe, 508) 564 ial 74 ot ga] tz} 9627)741 West Virginis 
es 13391 18! 3534, 706) 508, = i iss os] Sal 132 6) 42641'4 sin 
South Carolina 401 36 $36 Tas) 339 1593| o7| 334 1] 861 B98! ee | a sj 163) ee a 4354 |'41 — Wiseon 
40 ee osil 3316! 90| i 7 = | i OCS 1] 350) 87 | 836 |'40 a 
Ol SH Ss fl 5]? | 4991 _ 1301 31 1921 1869 a] Se lis! a} ane 
South Da "40|_ 7 a) ink ‘al Mal 9a 1é¢4| 531 ie fl sls | *Bro3|'40 
| 469) 181) HF | N 459) 73\ soem) 100) 29] 1 65 i| "S703 bia 
7 is) : ei see, 952) 30) «129) 638 | ot FF = «9 41 Colum 
oa a 2 a im 6 | 7) & -— 2 & | 8 @ = = 953 |’ ict of 
Tennesse "40 67 121) 405| 94] 1725] 2| 4 67; 39 3) 22 | 701! 38] 754) 145 | 743)'40 Distr 
58] 52 228| 240! 71 25 | elas aso 53 17! oe 602) | 332) = 1! 4h I States 
rau) 58 90} 228) us| 429) 77 21 ss a | a _— a 3 2 4102 "4 ee 
Texas *40) 891 55 1644] 429) 1718 64, 26 155] aes 1 2| 1943 = 9) 7 2692 |'40 a 
~ “ a ares| Saal pe 1) 1 9 ta 
oo “at af — 71 om oa 77 * oe 229) oer an 1642 bs = 260) 3 34 39) 88) — 4a3s60 S +. ne 
: 4 2 326) 3| 129 162) 5981| 1504 Wt 164| 58| 10) 3 1pa01 298) abmago "Ht nt 
Toned SBE u et ust) 3) 8 sai) ga 95 ‘a8 a : a Toms a8 a0 gil 
cain = | 2 4| 11 |__ 22 4| 286 |__ 65 2 |__ 129 54 407 9808 eae ea 115045 ; ; ~- eat 
— panes a 5s, et atl 1701) eee Teil {| 338 40 gol) 2238) re 212 27636 1913624118 6 awe ne 
Washington 401 108) — Gog) tio4l — so 64 1066) 307] 391 == eseen| 9043 a 273033 7539 27636) 3 s 662 "41 
| 412) 32| 462! jal “e76, 12 + Tgeni2 S6N74 1302 ses Seen 7 3 5 (8 
t Virginia at ae gs 34190 1S ro 34| oa ay ne 1302 B89 — 15 
Wes *40) os 231 44 512] 4 264| 7028|120879| 39017 on soeeee inaees, = | 429 
Wisconsin. —~—~—~CS* 41) $ 65 6 fou 67 B 67 a emp q 53439 =~ ae : | 
Wisconsin ‘40 76) 101) 26 one 38156 ies Sj0729 GIRS] 73949 se2' 255 ob 2438 
ng 5 aie Seas? 86409 M33 T1e9s 290729 i 2433 
Wyomi "40 11666 21827, 46 355097 M172 284 lane 66 1008.24: 
t Columbia te ee, 7303 9 aes) 278623 7 | ar) 
District 0 +40 10822 288 TGS 148050 2 1 1d 902 
3 3 
ll States 41) 55965 93864 72 - 9 —_—_—— 1 
pn ap 40_ 313162 ap 6885, 
for ——_—— 12 
1 41 Leesa 21 
to Date nent 40 
overnn ~~ . 
F vederal Ge ae 
for April seeaed 
Federal | Gover _— 


401 
Total te Date 





18—(590) 








AUTOMOTIVE NEWS, JUNE 23, 1941 


Automotive Washington 


Knudsen Opposes 50% Cut Now in Car Output: 
Price Boost Action Is Due Soon 


By William Ullman 
Washington Correspondent 


ASHINGTON.— 
William S&S. 
Knudsen, direc- 
tor general of 
the OPM, held 
a press confer- 
ence last week 
and, in an at- 
mosphere of 
calm and quiet, 
answered a number of highly 
important questions bearing on 
the production situation as _ it 
now affects, and probably will 
effect, the automotive industry. 


Both Knudsen’s answers and 
his demeanor were in striking 
contrast to the tone of near- 
hysteria which has character- 
ized so much of the discussion 
of this issue in recent weeks. 


The automobile production 
matter was foremost in the minds 
of the newspapermen who gath- 
ered in the big board room of 
the Social Security building for 
the conference, and they lost no 
time ‘in firing questions. 

* * * 


No Further Cut 


Seen Now 

FIRST OF ALL, it was clearly 
apparent that Knudsen does not 
favor a 50 percent curtailment 
at this time. It was evident that, 
if the director general has any- 
thing to say about it, the much- 
discussed request for another 
deep and immediate slash in out- 
put for private use will not be 
acceded to, now. 


Any action, it was made 
plain, would be dependent upon 
the report to be made by the 
automotive industry to OPM 
on inventories of critical sup- 
plies. This report is supposed 
to be turned over to OPM by 
Aug. 1. 

Discussing the proposed 50 per- 
cent cut, Knudsen said: “I can’t 
see such a sharp cut now.” If 
such a slash were ordered at this 
time, he went on, it would mean 





sudden enforced idleness for 
many thousands of workers. 
*- * * 


Knudsen Gives 
Background 


SPEAKING evenly and earn- 
estly Knudsen reviewed for news- 
papermen the background of the 
curtailment program and brought 
them up-to-date. He said that 
at the outset it was agreed that 
the 20 percent cut was an “ini- 
tial” reduction. That was made 
plain; with production of 1942 
models set at a peak of 4,200,000. 

“But,” said Knudsen, “that ” 
doesn’t mean that we’re neces- 
sarily going to make _ that 
many. You know, that depends 
on critical materials. We'll 
continue production, however, 
so long as it means we’re not 
interfering with military re- 
quirements.” 

He continued, giving briefly a 
picture of the overall OPM pol- 
icy: “What we hope to do is to 
say, here is the defense program. 
Then here is the domestic pro- 
gram. Now, as soon as we need 
a little more from one what 
we'll do is to take from the 


other one.” 
a + 


Committees 


To Be Set Up 


OPM IS setting up a committee 
for the various industries to dis- 
cuss their particular problems 
with the defense administration. 
These committees will include 
representatives of the manufac- 
turers, large and small, and of 
labor. 


It was learned that a similar 
group will be established for 
the automotive industry. Some- 
body asked Knudsen whether 
such a committee had not al- 
ready been set up. The genial 
director general got the point 
immediately. He smiled and 
stuck a finger at himself. A 
reporter wanted to know if it 
was a one-man committee. 


“Oh, I wouldn’t put it that 
way,” Knudsen retorted. “But I 








| guess I do know a little bit about 


this thing.” 
+ * * 


Other Officials 
Ask Cut 


IT WAS confirmed at the con- 
ference that OPM has received 
letters from Undersecretary of 
War Robert P. Patterson and 
Undersecretary of the Navy 
James Forrestal, both touching 
upon the need for increased de- 
fense production and curtailed 
output for private use. Appar- 
ently no definite percentage sug- 
gestions were made with regard 
to another reduction in automo- 
bile output, although both indi- 
cated a need for another reduc- 
tion along this line. Also, 
automobiles were only one of a 
number of items mentioned, oth- 
ers being refrigerators, air condi- 
tioners, washing machines, and 
the like. 

Knudsen gave special em- 
phasis to the effect another 
heavy and immediate cut in 
production would have upon 
automotive labor. It would, he 
pointed out, “throw thousands 
of men on the street” before 
they could be absorbed in de- 
fense work. 

It was evident, very evident, 
that Knudsen has been consist- 
ently refusing to be stampeded 
on this question of curtailment. 
There is no doubt that the pres- 
sure on OPM to order another 
slash has been great and sus- 
tained. Knudsen, it is clear, has 
been standing his ground on the 
basis of the facts in the case— 
facts which he knows intimately 
from long experience. 

* * * 


After Aug. 1, 
Perhaps 


UNLESS something upsets the 
applecart in the meantime, OPM 
does not plan to consider further 
curtailment until, as Knudsen 
said, the industry’s inventory re- 
port is in hand around Aug. 1. 
What happens then is dependent 
upon the nature of the report 
and the defense picture as a 
whole. 

Knudsen as usual was in 
good form in submitting to the 
barrage of questions fired at 
him by an array of topflight 
capita! newsmen. The confer- 
ence was a long one, and Knud- 
sen spoke frankly and freely, 
off and on the record—mostly 
on. His lack of temperament 
is refreshing, his sense of hu- 






PRACTICAL training in driving Dodge Army trucks in rough going is part | 
of the training course for officers of the Motor Transport and Quartermaster | 
Corps now being conducted by Chrysler Corp. Above photo shows one of the | 
officers driving a Dodge Army truck through a heavy mud wallow. 


mor delightful and disarming, 


as well. 
ca ok 


Working 
7 Days a Week 

FOR EXAMPLE, this man who 
reached the top of the ladder in 
the automotive industry and now 
holds a federal position which for 
power and influence is second 
only to the Presidency today, 
chuckled as he told the news- 
papermen that he once was 
branded as a slacker and was 
on the receiving end of a rotten- 
tomato barrage. 

The subject under discussion 
was the proposed gasoline and 
fuel oil curtailment. Knudsen 
reminisced that the slacker 
charge and the aged tomatoes 
both were thrown his way be- 
cause during the World War 
he drove his car on a “gasless” 
Sunday. He added, however, 
that he had a pretty good rea- 
son for doing that. It seems he 
drove his car 14 miles to work 
each day at Ford’s shipyards. 
And he was working seven 


days a week! 
* of * 


Action Due 


On Prices 


AS THIS dispatch was written, 
further action on the automobile 
price situation was expected mo- 
mentarily. OPACS, it was learned, 
has been discussing the matter 
with some of the manufacturers 
via long distance telephone. How- 
ever, as of this writing, Hender- 
son’s office had not followed up 
its “request” with an order, and 
no final word has been received 


as to the disposition of the ques- | 


tion at Detroit. 
This state of suspended ani- 





















































mation, so to speak, will not 

be long continued. So far as 

OPACS is concerned, there is 

no indication that it will not 

follow through on the course 
| of action indicated in Hender- 
son’s original telegram of June 
12 and his detailed letter to 
the five makers who had raised 
prices. It is known that Hen- 
derson feels very strongly on 
the subject. Of course, from 
every standpoint, he and his 
associates would prefer that 
prices be returned to previous 
levels without necessity for an 
outright order. 


* * * 


Defense Road 


Bill Passes 


CAPITAL JOTTINGS: ICC de- 
nies a rumor that priorities are 
to be established in trucking 
space because of a shortage in 
haulage capacity. But it is learned 
that discussions have taken place 
between OPM and the ICC on the 
whole general trucking subject. 
Program to provide maximum 
utilization of space and to keep 
trucks moving is being laid out 
. . . Senate has passed $250,000,- 
000 defense highway bill, and it 
has been sent over to the House, 
which should lose no time getting 
it through. It provides for stra- 
tegic roads and 400 flight stripes 
for use as emergency airports 
. . . Before the Senate military 
affairs committee, James A. Em- 
ery of National Assn. of Manu- 
facturers, questioned the neces- 
sity for granting unjustifiable 
extremes of authority to the 
executive. Emery said the au- 
thority asked for was in terms so 
pervasive as to include a winding 
res | as certainly as a machine 
tool. 
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2,240 Used Cars 
Sold During May 


In San Antoniy 


SAN ANTONIO, Tex.—Used ¢;, 
sales for the month of May, ag ». 
ported by the dealer-members 
the San Antonio Automobile Trade 


Re ss = Assn., represented the Sreates; 


achievement in the recollection of 
local dealers, with a total of 2% 
units sold. Details of the repoy 
follow: 

There were 1,814 cars on hanj 
at the start of the month, wit, 
sales during the month totaling 2. 
240 units, for a unit turnover 
123 percent against 89 percent fo; 
April, a total value of $694,292 , 
value turnover of 110 _ percen 
against 79 percent, and an averay 
value of $310 against $294. They 
were 1,807 cars on hand at the enj 
the month having a totg| 
valuation of $582,045, and an ayer. 


1940, there were 1,30) 
| cars sold for a unit turnover of % 
|percent, a total valuation of $376. 
744, a turnover value of 84 percent. 
and an average value of $2% 
There were 1,482 cars on hand at 
the end of the month with a total 
valuation of $476,820 and an aver. 
age value of $322. 


While the sales figure for May 
is not expected to be equaled in 
June, business has continued good 
and sales should show up well. 





Glass Equipped Batteries 
Show Big Volume Gains 


NEW YORK. — Demand is in- 
_creasing for Fiberglas - equipped 
storage batteries, thus far in 1941, 
as fleet operators and other users 
whose batteries have to do duty 
under heavy cycling are claiming 
| that Fiberglas mats cut battery 
;}maintenance costs and _ increase 
battery life. 


Chicago Motor Coach Co., using 
Prest-O-Lite batteries equipped 
with Fiberglas' retainer mats, 
helped to cut battery maintenance 
costs 40 percent and _ increased 
greatly the service life of batteries 
used in new doubledeck buses oper- 
ating on the company’s lines in 
Chicago, according to R. J. Jurgen- 
sen, assistant to the president of 
the company. 





Portland New Car Sales 


Continue at Fast Pace 


PORTLAND, Ore.— Despite in- 
creasing difficulties in obtaining 
deliveries from the factories, auto- 
mobile sales in this area continue 
;}at an unabated pace. 

During the week ending May 30, 
;new car sales totaled 527. The 
| week had one holiday which left 
| the daily average at approximately 
105 automobiles. 





New Commercial Car Registrations, 15 States for May °41-'40 


Figures supplied bv R_L. Polk & Co.. and for New York City area by Sherlock & Arnold 
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AUTOMOTIVE NEWS, JUNE 23, 1941 








ings out that Secretary of 
os any Frank Knox would have 
a complete stoppage of automobile 
roduction, while Undersecretary 
of War Robert Patterson thinks 
there should be an immediate cur- 
tailment of at least 50 percent. 
Which leads Hayden to comment 
that “all this is nothing new. For 
39 years the automobile has been 
q shining target for the government 
tax collectors, state and national. 
During the World War the indus- 
try was curtailed more than any 
other. The best proof of the 
vitally essential part the automo- 
bile plays in American life is that 
the industry continues to grow in 
spite of the burdens heaped upon 


Commenting on the steel situa- 
tion, he adds that “the drive against 
the automobile industry now would 
seem to be principally an alibi for 
the government’s own organiza- 
tional inefficiency.” 

* ok * 

ANSWERING THE charge that 
the automobile industry is lethar- 
gic in getting under way in the 
production of plane engines, tanks 
and the like, Hayden comments: 
“But, it is said, the automobile 
industry, more than any other, is 
susceptible of being transformed 
into production of war materials. 
This is immeasurably true. How- 
ever, it is also true that this trans- 
formation cannot be effected in one 
month or six months. 

“IT TAKES AT LEAST A YEAR 
TO RE-TOOL AN AUTOMOBILE 
PLANT FOR PRODUCTION OF 
AIRPLANES, TANKS OR GUNS. 
IN THE MEANTIME HUNDREDS 
OF THOUSANDS OF WORKERS 
EITHER MUST CONTINUE TO 
MAKE AUTOMOBILES OR BE 
THROWN OUT OF WORK. 

“It also is self-evident that auto- 
mobile production cannot be stop- 
ped and the government continue 
to collect the large revenue now 
derived from it, at one and the 
same time. In 1940 the federal 
government collected $137,000,000 in 
sales taxes on automobiles, and 
the least that is now proposed is 
to double this collection. Corpora- 
tion taxes paid by automobile 
companies probably amounted to 
100 million more and these also face 
an increase,” Hayden points out. 

* oe Oo” 


“AUTOMOBILE operation bulks 
even larger as a source of govern- 
mental revenue. In 1940 the federal 
government collected $328,000,000 in 
taxes on gasoline and lubricating 
oil, and the states in 1939 (the 
last year for which complete figures 
are available) collected $316,000,000 
from the same source. In addition, 
the states derived $412,000,000 in 
1939 from automobile license taxes.” 

A little arithmetic (addition) 
shows the above figures tote up to 
$1,391,000,000, which makes one 
wonder why our Uncle Samuel is 
apparently so eager to wield a 
butcher's cleaver on the goose that 
lays the golden eggs. 

* * 


AFTER STRESSING the abso- 
lute necessity for automobile trans- 
portation to and from work for 
those employed in new or expanded 
defense industries, Hayden closes 
with: 

“No automobile manufacturer has 
complained against a reasonable 
curtailment in production. To the 
contrary, the manufacturers wel- 
come it because they believe it will 
solve the problem of the present 
supply of used cars and build up 
& demand that will cushion the 
economic shock when the war ends. 

“BUT THEY DO BELIEVE THE 
CURTAILMENT SHOULD BE AP- 
PLIED GRADUALLY AND THAT 
THE AUTOMOBILE SHOULD 
NOT BE SINGLED OUT AS THE 
ONE BIGGEST DEFENSE GOAT.” 


* * * 


WitHout any fanfare or flourish 
of trumpets, the Ford Motor 
Co. celebrated its 38th birthday on 
June 16—38 years in which it had 
manufactured in excess of 29,000,000 
cars and trucks. As of today, it has 
four divisions—Ford, Mercury, Lin- 
coln and Lincoln-Zephyr, not to 
overlook the countless other manu- 
facturing activities in which it is 
interested. Most in the public eye 
at the present time is the defense 
work it is doing in the way of 
Production of bombers and airplane 


Sparks 


(Continued from Page 1) 









Chris 
Sinsabaugh 


engines and a long list of motorized 
military equipment. 

; Founder Henry Ford, in his twi- 
light days, can look back on a 
career that has made him the 
world’s leading industrialist. He’s 
always had the good of his fellow 
— ot . and with that as 

is religion he has liv 
that creed. - 

* * 

EVEN WE OLD timers are in- 
clined to date his entry into the 
automobile industry from that day 
in 1903 when the Ford Motor Co. 
was organized, with only $28,000 
in cash, not even a shoestring in 
these days when we talk in millions 
and billions. We’ve forgotten that 
Henry really started in the winter 
of 1893 when he constructed that 
small two-cylinder gasoline engine 
which became the power plant of 
his really first car in the spring 
of 1896, in which he used that 
engine mounted on a frame with 


four bicycle wheels. This led him, it 


in 1899 to resign his job with the 
Detroit Illuminating Co. and or- 
ganize the Detroit Automobile Co. 
Even then he had the low-priced 
car bug, and his associates wouldn't 
agree with him. So after making 
and selling 20 of the cars, he 
resigned. That Detroit Automobile 
Co. eventually became the Cadillac 
Automobile Co. 
* * & 


HIS FORD MOTOR CO. had for 
its stockholders, Henry Ford with 
|25%2 percent of the stock; Alexander 
Y. Malcolmson, John Simon Gray, 
Horace E. Dodge, John F. Dodge, 
H. H. Rackham and James Couzens. 
It was a proud moment for Henry 
when, in 1919, he and his son Edsel 
acquired the interests of the minor- 
ity stockholders for $75,000,000 and 
became the sole owners of the 
company. With none to say them 
nay in the management of the 
property, father and son carried 
on to their present positions in 
the automobile industry, with a 
domain reaching to the far corners 
of the world. 


* * 


TO ATTAIN this eminence, fa- 
ther and son have built steamships 
in which to carry their iron ore 
from the mines; at one time they 
had their own railroad, which since 
has been sold. They have built 
steel mills in the River Rouge 
plant; they have built their own 
glass foundry and a couple of 
years back constructed their own 
tire plant. At one time Henry 
tried his hand at building airplanes 
and even bought out William B. 
Stout to help him, setting up a 
plant at Dearborn with a landing 
field, which also has a mooring 
mast for dirigibles. This airplane 
enthusiasm lasted only a few years 
when Henry abandoned the at- 
tempt, but now that he has taken 
on the job of building plane engines 
| and bombers for the government, 
;it would not be surprising if he 
|returned to his early love after 
the shooting is over. 

Henry, too, it will be remembered, 
built farm tractors as far back as 
1919, withdrawing from the domes- 
tic market in 1923. But in June 
of 1939 he resumed the manufac- 
ture of tractors with the Ford- 
Ferguson, which he still is turning 
out as a separate operation. 

~ * * 


* 


STARTING WITH the Ford in 
1903, the company has since added 
three more members to the car 
family. In 1922 the Lincoln was 
bought from the late Henry Leland. 
Later came the 12-cylinder Zephyr 
which became the hyphenated 
brother of the Lincoln, while the 
kid, the Mercury, was added in 
1938. 


* * # 


7 IS A printed bread-and- 
butter letter to Ralph Ebbetts, 
manager of the Brooklyn - Long 
Island Automobile Dealers Assn., 
thanking him for the hospitality 
shown me during my week in New 
York. Ralph had me out for the 
association dinner at Hempstead, 
L. I., following the golf tournament. 
And the same thanks are extended 
to President Myers, who let me 
draw numbers out of the hat for 
the awarding of the tournament 
prizes. The association is going 
strong under this administration, 
| boasting of more than 200 members. 





INow and Then... 


| 
| 





(591)—19 


Prices 


(Continued from Page 1) 


without consultation with Wash- 
ington. 7 
4 Proposals by private enterprise 
for the construction of $100,000,- 
000 worth of new steel capacity on 
the Pacific coast. Plans call for 
1,556,000 tons of steel ingot and 
finishing capacity and facilities. 


Friday Price Chief Henderson’s of- 
fice let it be known that up to that 
time no definite replies had been 
received from Ford, Chrysler, Nash, 
Hudson, and Studebaker on the 
OPACS’ price reduction “request.” 
It was said that Ford has not 
answered at all; Chrysler has given 
no definite reply, and the remain- 
ing three have requested “further 
talks.” Fact that OPACS let these 
details be known probably indi- 
cates that Henderson is planning 
drastic action unless his “sug- 
gestion” of June 12 is answered 
promptly and in the affirmative. 


In announcing a broad program 
to conserve rubber for national de- 


FORD MOTOR CO. celebrated its 38th anniversary on June 16, which makes |fense and to assure completion of 
its founder, Henry Ford, the man of the week in this department. The auto- 
mobile history of this great industrialist does not have to be repeated here — 


would be like carrying coals to Newcastle — the entire world knows it. 
questionably he is the man who has over the years done more to popularize the shortage now and that imports are 


Un- ; 


motor car than any other manufacturer. It is interesting to note that time has 
dealt lightly with him personally, as shown by the above pictures. On the left 


is the Henry Ford of today; 


he will be 78 on July 30. There hasn’t been much 


adequate government stock piles, 
OPM said that there is no rubber 


running at the highest level of all 
time. Also, it was said, supplies in 


change in his appearance since the other picture, on the right, was taken.|the hands of tire dealers are at a 
That is the Henry Ford of the early 20’s when the Ford plant was at Highland 
Park, Mich., and before the company transferred its manufacturing activities 


to Dearborn. 





of the automobile in general 
terms, and not even the owners 
of automobiles realize how indis- 
pensable their use is. So, it is a 
challenge, as well as an oppor- 
tunity, for dealers to assume this 
obligation. 


* * 


10% Excise Levy 
Is Expected 


I FURTHER pointed out that 

there are some present uncer- 
tainties which would soon come to 
the end. How these questions were 
decided would be less important 
than that they are actually decided 
so we would know what to face in 
regard to them in the future. 

One is the amount of excise 
tax. That perhaps will be decided 
by Congress very soon. I ven- 
tured the opinion that it would 
more likely be 10 percent than 
the rumor of 20 percent or 25 
percent, which had been used to 


* 


force the market in_ recent 
months. 

* * * 
Constantly 


Under Scrutiny 


NOTHER uncertainty—the ques- 

tion of quality of new models 
and prices of them—will be defin- 
itely decided within 60 days. It is 
my opinion that the new models 
will be wanted models—they will 
be improvements over the 1941 line. 
I think there will be very little 
advance in price. 

I intimated that as long as 
Leon Henderson was a top Wash- 
ington official, the manufacturer 
would be constantly under care- 
ful scrutiny. Few dealers re- 
member, when Henderson was 
chief of the research section of 
NRA, he investigated and re- 
ported on automobile manufac- 
turers, and by comparison the 
later Withrow Resolution and 
Federal Trade Commission re- 
ports were tame in their accusa- 


tions. 
* cd + 


Need Cited 
For Cooperation 
E must keep these facts in 
mind and do everything we 
can to constantly hold up the 


automobile so the public may see 
its utility value. 


In closing, I told the Indiana 
dealers that they were but one 
generation removed from their 
forebears who, with persevering 
faith and great courage, settled 
that country; that the dealers 
should follow that leadership and 
with faith, hope, courage and co- 
operation face the future. They 
are hearing a lot about the New 
Order in Europe. Perhaps it has 
impressed them. But this New 
Order is nothing but old tyranny 
returned. We have been hearing 
recently about the force of physi- 


Dealers tell me...» jon 


(Continued from Page 3) 






By 
O. Munn 


cal strength and power, but as 
the months and years roll on, we 
are going to hear more about the 
spiritual values and the neces- 
sity for individuals, as well as 
nations, to cooperate with each 


other. 
* 


Associations 


Held Vital 


ODAY America, 
democracy, 


* * 


the land of 


high level. However, OPM feels 
that control is essential because 
of shipping uncertainties and the 
need of building adequate stock 
piles quickly. 

Under the program, outlined at 
a meeting here of both large and 
small rubber processors, consump- 
tion of rubber during the last six 
months of 1941 is to be cut from 
817,000 tons annually to about 600,- 
000 tons, or 50,000 tons under 1940 
consumption. The program, involv- 
ing priority control, is being han- 
dled through OPM, OPACS, and 
the Rubber Reserve Co., an RFC 
subsidiary. Full details of the plan 
are to be announced soon. 


Addressing oil executives meet- 
ing here with Coordinator Ickes, 


means the land of|QPACS Administrator Henderson 


freedom. To maintain freedom, we|said that “your prices have been 


must cooperate with each other or 
be forced into regimentation. So 
now, above all times, cooperate 
with your trade association, with 
your brother dealers and, as far as 
your own business is concerned, 
develop public acceptance to a 
higher degree. Now is not the time 
to attempt to make conditions fit 
your business, but to make your 
business fit conditions. 

Remember that the freezing of 
manufacturers’ percentage of 
production will largely eliminate 
the local competitive conditions 
caused by the strife for increased 
registrations. This will give you 
a better opportunity than you 
have ever had to develop your 
own dealership individually. The 
degree to which you do this will 
determine your future. When you 
have public acceptance, then you 
need not be hampered by fear 
for the future—whatever that fu- 
ture may bring. 


Creamer Is Named 


By R. I. Truckers 


PROVIDENCE, R. I.—John A. 
Creamer was elected president of 
the Rhode Island Truck Owners’ 
Assn. at its annual meeting here 
at the Narragansett hotel. 

Also elected were: Vice-president, 
Robert A. Watt; treasurer, William 
J. Halloran; secretary, Franklin S. 
Eggleston; directors, Edouard 
Theroux, Dawson Ditt, Charles E. 
Moore, James L. Collins, Harold C. 
Knight, F. C. Sutherland, John 
McDonald, Richard Moran, Wil- 
liam H. S. Callahan, William R. 
Harrall and Leonard W. Ricketson. 


Following the business session, 
the association’s 10th annual din- 
ner was attended by more than 250 
persons. Thomas Gilbane was 
|toastmaster. Speakers included 
John V. Lawrence of the Ameri- 
can Trucking Assns.; Frank W. 
Lovejoy, an oil company official; 
Gov. Louis W. Cappelli, Wilfred J. 
Paquin, state director of business 
regulation; George R. Beane, state 
registrar of motor vehicles; Ben- 
jamin M. McLyman, state public 
utility administrator, and Roger E. 
Hand of the Interstate Commerce 








Commission. 





To feel the pulse of the industry, 
consistent reading of Automotive News 
ig a necessity. 


going up and the government has 
an obligation to prevent inflation. 
Until a few months ago we had 
been satisfied about prices, but you 
who make them have become care- 
less. It ought to be evident to you 
that this government is determined 
to keep prices under control.” 

Very serious consideration is be- 
ing given by OPM and other fed- 
eral departments and agencies to 
the proposals for expansion of 
steel producing facilities. Com- 
panies submitting detailed plans 
include U. S. Steel, Bethlehem, 
Colorado Fuel and Iron and about 
half a dozen smaller producers. 
Biggest increase would be in Cali- 
fornia. All proposals contemplate 
expanding facilities at established 
coal and iron mines and _ steel 
plants. They are in line with 
recommendations of W. A. Hauck, 
OPM steel consultant, who re- 
ported recently on the West Coast 
steel supply. 

Late last week also, OPM’s pri- 
orities division issued an order de- 
signed to conserve nickel by re- 
ducing the amount of primary 
metal used in production of nickel- 
bearing stainless steel. The order 
says that in such production the 
amount of primary nickel to be 
used may not exceed 40 percent of 
the total nickel content. The rest 
of the nickel content must be 
composed of nickel-bearing scrap. 


-—WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
Automotives News, Detroit 















OPPORTUNITY 


DODGE-PLYMOUTH -—~ direct dealership. 
Ohio county seat town, 17,000 population. 
Reasonable rent; 110 car contract; mak- 
ing money. Box 274, Automotive News, 
Detroit. 


SALES MANAGER—Ten years experience 
with Buick dealer, desires similar con- 
nection. Prefer middlewest. Box 273, 
Automotive News, Detroit. 


ON METHOD 
AUTOMOTIVE COLLECTION SY8- 
TEM—Complete—(4) Notices, (8) 
Final Forms. Samples, literature 
ane testimonials sent FREE. 


uaran ; r Wee ane 
Mercantile Forms Company, 


11 Avon 8&t., Providence, 














Salesman 


Executive Operator 


BENDIX-BUILT 
yearns well built! 


Stromberg Carburetor 


Pioneer of progress in 
carburetion—outstand- 
ing for its high effi- 
ciency, its many superi- 
orities, its long life, its 
simple and sturdy con- 
struction and the sta- 
bility of its adjustment. 


Bendix Brakes 


Smoothest, simplest, 
most stable in adjust- 
ment, easiest to adjust. 
Embodying exclusive 
principles which assure 
better braking with less 
pedal effort and lower 


maintenance expenses. 


Bendix Gear Control 
Pioneer of finger-tip 
gearshifts and most 
highly developed of 
steeringpost gear con- 
trols—least manual ef- 
fort needed—utmost re- 
sponsiveness provided. 
Years of service proof. 


.. you build, or sell, or operate motor vehicles— 
cars, trucks, buses, tractors— Bendix engineering research 
and Bendix careful manufacture translated into your language, 
mean definite advantages and profit to you. 


As an engineer, you know that your specification of carbure- 
tion, brakes, gear control equipment or vacuum power units 
of Bendix manufacture puts the responsibility in competent, 
experienced, resourceful hands. 


As a salesman—factory man or dealer—you know that Bendix 
is a respected name in every automotive market. To that degree, 
its inclusion in your specifications is a sales asset, every time 
it appears, every time you mention it. 


As an executive operator, you know from experience or from 
a glance at your fleet operation records, that thrifty, efficient 
carburetion, sure and smooth stopping and effortless gear shift- 
ing are to be expected as a matter of course, from Stromberg 
Carburetors, Bendix Brakes and Bendix Gear Controls. 


If these weren’t facts, there wouldn’t be any Bendix Products 
...to help make your new cars, on the way for 1942, more 
responsive, more economical, more reliable than the scores of 
millions of cars which in past years have been the better for 
the Bendix Products engineered into them. 


BENDIX PRODUCTS DIVISION 


of Bendix Aviation Corporation, South Bend, Indiana 
In Canada: Bendix-Eclipse of Canada, Ltd., Windsor, Ontario 
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